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Definite Plan Outlined For Retail Nurserymen’s Association 
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AMERICAN NURSERY TRADE BULLETIN 


Chief Exponent of the American Nursery Trade 
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SLIM PICKING, 


yes,- --- but 
Business 


is 
picking up! 
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WE RECOMMEND 
OUR VERY COM- 
PLETE SUPPLY, 
AND OUR VERY 
HIGH QUALITY 


NURSERY 
STOCK 


PRICED ACCORDING 
TO THE TIMES...... 
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See our 60 page 
Bulletin No. 1 
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American Fruits Publishing Co. | 
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THE NATIONAL JOURNAL OF COMMERCIAL HORTICULTURE 





Write for Samples and Price List 






COSTS 


LESS THAN CLEAN - NEAT 
BURLAP BUNDLES 
DOES Af KEEPS THE 

BETTER JOB MOISTURE IN 


We will send full size working samples that will prove in 
your own shipping room that SAXOLIN is superior to any 
other wrapper for retaining dirt and moisture around the roots 
and delivering a clean, attractive package. 


SAXOLIN is zwo sheets of kraft paper cemented with 
asphalt filler and crinkled to stretch and conform to shape of 
bundle. 

It’s waterproot—tough and easy to handle. 

If you are using any special size material for aes 
tell us the size and we will send samples. Try SAXOLIN 
now and be ready for your next shipping season. 


Cuase Bae Co, 


Specialty Dept. -:- Cleveland, Ohio 











SPRING -- 1932 
CAR LOTS 


APPLE, CHERRY—i and 2 years 
ELM—Sizes up to 3 inch 

MAPLE, SOFT—Up to 4 inch 
MAPLE, NORWAY—1Up to | 3 inch 
PEONIES—50,000, 3 to 5 eyes 
BARBERRY—12/15, 15/18 and 18/24 
SPIREA, V. H.—3/4 and 4/5 


ARBOR VITAE, GLOBE—12/18, 
24/3 


ARBOR VITAE, PYRAMIDALIS—3/4 and 4/5 
PINE, MUGHO— 15/18, 18/24 and 2/23 


SPRUCE, NORWAY—Very bushy and compact, 
18/24, 2/24, 24/3, 3/34, 34/4, 4/44 and 44/5 


A general line of other items in lesser quantities. 


C. M. HOBBS & SONS 


BRIDGEPORT, INDIANA 


Established 1875 





18/24, 2/24 and 




















The Preferred Stock 


New Hardy 
Everblooming Scarlet 
Climbing Rose 





i 
] 
i 
i U. S. Plant Patent No. 10 ) 
J 
it A marvelous new hardy climbing Rose H 
F which inherits the BLAZING color of Paul’s \i 
\j Scarlet Climber and the everblooming habit 


of Gruss an Teplitz, thus combining the 
most attractive features of both its parents. 
It is a very vigorous climbing variety which 
will reach to considerable height and pro- 
duce flowers on both the old and the new 
In our opinion, this Rose is des- 





growth. 
tined to enormous popularity and will be 
rapidly distributed throughout the world. 
To be disseminated in the autumn of 1932 
through regular retail channels and under Y 
Plant Patent restrictions. 


MEANWHILE 


Spring, 32 has much promise. Our assort- 
ment is still very complete. Ask for our bul- . 
letins of “Preferred Stock.” 


Jackson & Perkins Company 

















Wholesale On 
Newark , New York. 








THE BIG BALE 
20 bushels finely granulated high qual- 


ity peat moss. 


ATKINS & DURBROW, Inc., 
165-D John St. 





il A 











Wayside Gardens 


HARDY PERENNIAL PLANTS 
EXCLUSIVELY 





Write for Trade List | 


THE WAYSIDE GARDENS co. 


MENTOR, OHIO 














LARGEST NURSERY IN INDIANA 
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THIS DEPARTMENT REPRESENTS 


American Nurseryman Directory of American Plant Propagators 


Listing Nursery Concerns Which Specialize in Production of Young Stock 


Including That Which Has Heretofore Been Imported 
The American Plant Propagators’ Association, Organized in 1910, Will Hold Its Fourteenth Annual Meeting 
in West Baden Springs, Ind—H. L. Haupt, Secretary, Hatboro, Pa. 
TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY, UNDER YEARLY CONTRACT 





- EVERGREEN 


TREES 


For Ornamental or Forest Planting 


arom f tnown quality; raised from SEED at 
Nurseries Sler pen personal supervision, based 
en 20 years experience. 


All varieties. Sizes 
» & 
plants, up to 20 feet tall. Prices as 
reasonable. Write for Catalog 
tee. 





FRANKLIN FORESTRY Co. 
.89 STATE ST. BOSTON, MASS. 


NURSERIES AT COLRAIN - 
SUDBURY - PLYMOUTH 











LINING OUT STOCK 


EVERGREENS 
TREES 
SHRUBS 


Send for our price list of 
HARDY NATIVE TREES, SHRUBS, 
and PLANTS 
L. E. WILLIAMS NURSERY CO. 
Exeter, N. H. 





Cuthbert 
RASPBERRY PLANTS 


Strictly mosaic-free plants suit- 
able for foundation stock. Have 
passed three inspections this 
year. 


GEORGE D. AIKEN 


PUTNEY, VERMONT 











TAXUS CUSPIDATA CAPITATA 


THE ONLY HARDY UPRIGHT YEW 
Should supercede Arborvitae for hedge purposes 


AZALEAS (evercreen & pecipvovs) 
MAGNOLIAS Large Flowering 
RHODODENDRON HYBRIDS 


and other scarce items. 
Send us your list of requirements with 
full particulars as to quantities, varieties 
and sizes. 


BOBBINK and ATKINS 


RutuerForp, N. J. 

















EVERGREENS 
SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


Write for Our Price List 


THE NORTH-EASTERN FORESTRY CO. 


“We Grow Our Own Trees” 
CHESHIRE, CONNECTICUT 








IF YOU GROW 


Lining-Out Stock 


You should be represented 
in this department regularly. 


Write for adbertising rate 
AMERICAN NURSERYMAN 
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DIRECTORY OF NURSERY TRADE ASSOCIATIONS OF AMERICA 














American Association of Nurserymen— 
Charles Sizemore, Secy., Louisiana, Mo. 
July 19-21, 1932; West Baden Springs, Ind. 

Alabama Nurserymen’s Association—H. 
A. Pauly, Secy., Birmingham. 

Arkansas Nurserymen’s Ass’n.— W. M. 
Moberly, Secy., Sulphur Springs. 1932: 
Fayetteville. 

California Assn. of Nurserymen—Henry 
W. Kruckeberg. Secy., 340 S. San Pedro St., 
Los Angeles, Cal. 

Connecticut Nurserymen’s Association — 
A. E. St. John, Secy., Manchester. 

Eastern Canada Nurserymen’s Associa- 
tion—Chas. K. Baillie, Secy., Box 158, Wel- 
land, Ontario. 

Eastern Nurserymen’s Association—Rus- 
sell Harmon, Stroudsburg, Pa. 

Fruit and Flower Club of Western New 
York—W. R. Welch, Secy., Geneva, N. Y. 

IHinois Nurserymen’s Association—Miles 
W. Bryant, Secy., Princeton. 

lowa Nurserymen’s Association—C. C. 
Smith, Secy., Charles City. 

Long Island Nurserymen’s Association— 
H. Fiel, Secy., Lynbrook, L. I. 

Ass’n of Kansas Nurserymen—Charles 
Scott, Secy., Topeka. 

Kentucky Nurserymen’s Association—Al- 
vin Kidwell, Secy., St. Matthews. 

Massachusetts Nurserymen’s Association 
—Winthrop H. Thurlow, Secy., West New- 
bury. 


Michigan Association of Nurserymen— 
N. I. W. Kriek, Secy., Lansing. 

Minnesota Nurserymen’s Aseociation— 
W. T. Cowperthwaite, Secy., 20 W. Fifth 
St., St. Paul. 

Mississippi Nurserymen’s Aseociation—M. 
B. Allen, Secy., Lilydale Nurs., Long Beach. 

Missouri Nurserymen’s Aseociation — 
William A. Weber, Secy., Affton. 

Nebraska Nurserymen’s§ Asesociatieon— 
Ernst Herminghaus, Sec’y., Lincoln. 

New England Nureerymen’s Aseociation— 
W. N. Craig, Secy., Weymouth, Mass. 

New Jersey Association of Nurserymen-- 
Fred D. Osman, Secy., New Brunswick. 

New York Nureserymen’s Aseociation— 
Charles J. Maloy, Secy., Rochester. 

Northern Retail Nureerymen’s Association 
—H. G. Loftus, Secy., 19 Arthur Ave. S. E., 
Minneapolis, Minn. 

Ohio Nurserymen’s Association—G. Wal- 


ter Burwell, Secy., 4060 E. Main St., Co- 
lumbus. 
Oklahoma Nureerymen’s Association — 


Mrs. W. E. Roy, 5310 Belle Isle Ave., Okla. 
City. 

Oregon Nurserymen’s Ass’n.—Eldon Der- 
ing, Secy., Peterson & Dering, Portland. 

Pacific Coast Association of Nurserymen— 
C. A. Tonneson, Secy., Burton, Wash. July 
1932, Portland, Ore. 

Pennsylvania Association of Nurserymen 
—H. L. Haupt, Hatboro, Pa. 


Rhode Island Nurserymen’s Association— 
Chas. Kempenaar, secy., Portsmouth. 

Rio Grande Valley Nurserymen’s Assn.— 
H. L. Bonnycastle, secy., Mercedes, Tex. 

Rocky Mountain Nurserymen’s Assn.— 
Chas. C. Wilmore, Seey., Box 382, Denver. 

South Dakota Nurserymen’s Aseociation 
—J. B. Taylor, sec’y., Ipswich. 

Southern Alabama ane agua Ase’n.— 
W. H. Pollock, secy., 

Southern California Nureorymen’ s Ase’n.— 
L. B. Merrick, Secy., Merrick Nursery, Whit- 
tier, Cal. Hold monthly meetings. 

Southern Nurserymen’s Aseociation—W. 
C. Daniels, Sec’y., Charlotte, N. C. 1933: 
August 24-25, Chattanooga, Tenn. 

South Texas Nurserymen’s Ass’n.—R. H. 
Bushway, Secy., 304 MoGowen Ave., Hous 
ton. 

Southwestern Nureerymen’s Association— 
Mrs. Thomas B. Foster, Secy., Denton, Tex. 

Tennessee Nurserymen’s Asesooiation—- 
Prof. G. M. Bentley, sec’y., Knoxville. 

Twin City Nurserymen’s Association—J. 
Juel, secy., Hoyt Nurs., St. Paul, Minn. 

Virginia Nurserymen’s Association—W. N. 
Roper, Secy., Petersburg. August 15, Roan- 
oke. 

Western Association of Nurserymen — 
George W. Holsinger, Secy., Rosedale, Kan. 

Western Canada Nurserymen’s Associa 
tion—T. A. Torgeson, Sec’y., Estevan, Sask. 

Wisconsin Nurserymen’s Aseociation—M. 
C. Hepler, sec’y., Pardeeville. 





LESS THAN FOUR CENTS A WEEK— Issued ist and 15th of each month. The National Journal of Commercial Hest 


AMERICAN NURSERYMAN 


Chief Exponent of the Nursery Trade 


culture. 
Union. Journal appreciated by u 
$2.00 per year; two years for $3. 
yearly term, $1.90. 


National and international circulation. 
of 2500 Nursery readers. Subscription: 


A one-inch advertisement for $2.10; under 


Reaching every 
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More $ $ $ by Saving Cents 


With today’s low prices, your surest way to increase profits is (1) to sell 
more stock (2) at lower production and selling cost. You can do this with 
the complete, practical information available now for the first time in 


The 
Modern 


Nursery 


By ALEX LAURIE 
and 
L. C. CHADWICK 


For nurserymen, florists—everyone who grows or sells ornamental or 
fruit plants—it is as necessary as a mariner’s chart to an ocean pilot. Com- 
mencing with a survey of the nursery business, it contains chapters on the 
location and layout of the nursery; tools; structures for propagation; soils 
and fertilizers ; several chapters on the different methods of propagation, all 
containing the latest results of practical research; cultural practices; con- 
trol of pests; storage, packing and grading; office management; selling 
methods; nursery laws and quarantines; and plant patents. 
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mck |-§ ae 
Order Now 


from our new and complete 
list of 


LINING OUT STOCK 


. more than 500 varieties, 
grades and sizes from which to 
choose. Both deciduous and 
coniferous items .... Buy now 
and have varieties you want 
when you want them.... All 
stock is hardy, field grown, and 
will produce A-No. 1 stands in 
nursery rows. ... Write today 
for your copy of this complete 
list. We have 400 acres in 


Transplanted Ornamentals 
. . « Trees, Shrubs, Ever- 


greens, Vines, Perennials, 
and Rock Garden Plants. 


NAPERVILLE NURSERIES 


Naperville, Illinois 





























Cc. E. Cary, Educ. Director of the A. 
A. N., says: “With a copy at hand for 
ready reference the various workers in 
the nursery can now determine the cor- 
rect solution to the many problems that 
are presented day by day. The general 
manager, the field foreman, pro tors, 
packers, and salesmen, in fact nur- 
sery employees can read it, study it, and 
profit thereby.” 

A nurseryman says: “It will save 
some nurserymen hundreds — perhaps 
thousands—of dollars this coming sea- 
son to read the propagating tables 
alone.” 

An editor says: “No matter what lit- 
erature a nursery concern or an individ- 


Built sturdily and bound in 


P. O. Box 124 





ual nurseryman may have in his library, 
The Modern Nursery should be added.” 


A seed importer and wholesaler says: 
“The chapter on propagation from seed 
answers so many questions which we re- 
ceive from customers that the book 
should be of immense value to those in 
or contemplating entering the nursery 
trade.” 


The book contains 500 pages of tested 
information, with 110 illustrations and 
70 useful tables. Based on actual prac- 
tices of leading nurserymen in every sec- 
tion of the country. If you use but one- 
tenth of its ideas you will get back your 
investment many times over.” 


wear-proof fabrikoid to give 


service in your office, potting shed, greenhouse and in the field. 
Price $5.00, postpaid from 


AMERICAN FRUITS PUBLISHING COMPANY, INC. 


Rochester, N. Y. 








the lease, it must be moved this Spring. 


American Arbor Vitae, 7-8 ft., 6-7 ft., 
5-6 ft., 4-5 ft., 3-4 ft., 2-3 ft. 

Hemlock Canadensis, 6-7 ft., 5-6 ft., 4-5 
ft., 3-4 ft., 2-3 ft. 

Retinospora Plumosa, 2-3 ft., 18-24 in., 
12-18 in. 

Retinospora Plumosa aurea, 2-3 ft., 18- 

4 in., 12-18 in. 

Japanese Red Pine, Densiflora, 6-7 ft., 
5-6 ft., 4-5 ft., 3-4 ft., 2-3 ft. 

eer es Red Pine, Resinosa, 3-4 ft., 2-3 
t. 


An Opportunity For You to Save Some Money 


The following list of Nursery Stock is on leased land and, as we cannot renew 


If you can use any, or all, of it make us an offer for what you can use. 


Scotch Pine, 6-7 ft., 5-6 ft., 4-5 ft., 3-4 


ft., 2-3 ft. 
Norway Spruce, 8-9 ft., 6-7 ft., 5-6 ft., 
4-5 ft., 3-4 ft., 2-3 ft. 


American Elm, 2-2% in. cal, 14-16 ft.; 
1%-2 in. cal., 12-15 ft. 

Silver Maple, 142-2 in. cal., 12-15 ft.; 
1%-1% in. cal., 10-12 ft. 

Lombardy Poplar, 10-12 ft., 8-10 ft. 

Catalpa Bungei, 3 yr. heads, nice stock. 

Prunus Pissardi, 6-7 ft., 5-6 ft., 4-5 ft. 

Prunus Othello, 6-7 ft., 5-6 ft., 4-5 ft. 


LET US QUOTE ON YOUR WANT LIST FOR OTHER STOCK 
ROCKFALL NURSERY COMPANY 


ROCKFALL, CONN. 





FUMIGATE 


WITH 


Sterling 


Tobacco Powder 





LEADING GROWERS DEPEND 
UPON IT FOR PROTECTION 
AGAINST—THRIPS, APHIS, 
BLACK FLY, MIDGE, ETC. 


HERE IS SOUND EVIDENCE 


June 1, 1931 
Sterling Remedy Co. 

Dear Sirs: I enclose check for 300 Ibs. 
Sterling Tobacco Powder. You have the best 
tobacco powder which I ever used. We have 
used it with good results on young growing 
plants. 

urs truly, 
AMOS KIRCHHOFER. —_ Ind., R-1 


Its 5% nicotine content makes insect con- 
trol certain. Its low cost makes it the most 
economical method you can use. We guar- 
antee quick delivery and freshly ground 


powder. 
25 Ibs., $2.00; 100 Ibs., $5.00; 500 Ibs., $17.50 


Sterling Remedy Company 


1404 CYPRESS LOUISVILLE, KY. 


























BOXWOOD 


Old English-Dwarf 


10 100 1000 
G6 MR: Biicvewewewsns 6 15 12% .10 
GS im. ZH... .02...0.0- 25 .20 18 
8-10 in. XX, B&B.... 50 .40 35 


10-12 in. XX, B & B.... 100 .75 65 
12-15 in. XXX, B & B... 1.25 1.00 .90 


Special prices on large quantities 
Dark green healthy foliage, uniform size. 


GOLDSBORO NURSERIES 
Goldsboro, North Carolina 





SEEDLINGS—SCIONS 





PECAN 
TREES 


CAR LOTS our specialty, but we accept 
orders from nurserymen for any number 
of trees. 


Simpson Nursery Co. 
Monticello, Fla. Established 1902 











W. Ramsey aad C. H. Lawrence. 


GARDEN POOLS: Large and Small, by L. 
Pools are 





Apple Seedlings—French Crab 
Mahaleb Seedlings—Western grown 
Apple Scions—50 varieties 
Grafting Supplies, Grafting Thread, 
Knives, Tape, Wax 
Send for complete list. 
Willis Nursery Co. 


WHOLESALE NURSERYMEN 


Ottawa, Kansas 














increasing in popularity as fast as rock gar- 
dens did. Get ready to cash in on this popu- 
larity through the practical information on 
design, construction, planting, and care in 
this new book. [Illustrated with 2 color 
plates and 27 beautiful halftones that will 
help you sell the idea to prospects. 13 use- 
ful diagrams. $2.50 postpaid. American 
Fruits Pubg. Co., P. O. Box 124, Rochester, 
N. Y. 


Say you saw it in “American Nurseryman.” 


























EDITORIAL DEPARTM en any sub- 
ject connected with Commercial Moctieaiters Nureertes or Ar- 
bericulture are cordially invited by the Editor; also articles on 

these subjects and papers prepared for conventions of Nursery 
| @r Horticultural associations. We also shall be pleased to re- 

| produce engravings relating to these topics, Orchard 

| Gold Storage Houses, Office Buil Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, ete. Engravings will 
| foam made from photographs at cost. 

Advertising—Last forms close 
and 25th of each month. If proofs are wanted, 

| on hand one week earlier. 

“AMERICAN NURSERYMAN” is distinctive in that it reaches 
| an yy list and covers the field of the business man en- 
| 





(semi-monthiy) on the 10th 
copy should be 


m Commercial Horticul ecarlot operator. Here is 
-~ tte class circulation of high character—the 
——— of Commercial Horticulture, quality rather than 
quantity. 
“AMERICAN NURSERYMAN” will mot accept advertisements 
that do not represent reliable concerns. 
SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthly, on ist and 15th, will be semt to any address in 
the United States for $2.00 a year; Foreign $2.50 r year; Canada 
$3.50 a year. Single copies of current volume, 15c; of previous 
volumes, 2c. 
RALPH T. OLCOTT 
Editor, Manager. 


AMERICAN NURSERYMAN - ---- - March 1, 1932 





AMERICAN FRUITS PUBLISHING COMPANY, INC. 


WHAT THIS MAGAZINE STANDS FOR—Clean 


of commercial mews of the Planting Field and N Aa 
honest, fearless policy im harmony with the growing eof 
modern business methods. 


Ceoperation rather than competition and the encouragement 
es all that makes for the welfare of the trade and of cach of its 
units, 

Wholesome, clean-eut, rimg true independence. 

INDEPENDENT AND FBARLESS—AMERICAN NURSERY- 
MAN” makes no distinction im favor of any. It is umtrammeled 
in its absolutely independent position and rates the welfare of 
the Nursery Trade above every other eration. 

OS" This Magasine has no connection whatever with a par- 
ticular enterprise. ‘Absolutely unbiased and independent im all 
its dealings. 

Though it happens that its place of publication is in the ecast~- 
erm section of the country, it is thoroughly National iz its char- 
acter and Interrmational in its circulation. 

Its mews and advertising columns bristle with anncunce- 
ments from every mews corner of the Continent. 

It represents the results of American industry =. ome of the 
greatest cal mmereial ny im all its phases of 
Nursery Stock, Orchard and Landscape Planting and Distribu- _ 


tion. 
3 State Street, 
Rochester 





ow 




















Classified Business Announcements In Current Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


Aiken, George D............ Cuthbert Raspberry, Plants....... 95 
American Bulb Company....importers Bulbs, Seeds, Etc...... 106 
American Forestry Co...... Trees and Shrube...........cccce 107 
American Landscape School.Landscape Architecture .......... 109 
Atkins & Durbrow, Inc...... i MD ona ccnnthnie enews i suse 94 
Barnes @ Huber............: Special Announcement ........... 106 
I Wr Mich Sacdsteecee ess Strawberry Plants ............... 105 
Gernardin, E. P.....cccceces General Nursery Stock........... 109 
Blountville sineniien ceabes PE inca ds 6esactenessoeeann caus 107 
Bobbink & Atkins.......... Broadleaf Evergreens, Etc........ 95 
Brewer’s Crescent Nurseries.Elm White ..............--se0e+ 106 
Bridgeport Nursery ........ General Nursery Stock........... 94 
Uk. Clee s os Reb buceck oe Bi ee ea ee 2m 105 
BE Dice cchsvccceveeveuad Evergreen Tree Seed............. 111 
Pe Red Spruce, Am. Arborvitae Seed.108 
Burr & Company, C. R...... General Nursery Stock........... 108 
Buskirk’s Independence Nurs.Waterlilies, Fancy Fish........... 106 
Canterbury Nurseries ....... ES a ee eee 107 
Gy Ge BO. < cevinecceeses EE da cileg c6snaanvonseeanr seems 94 
Chase Company, Benjamin..Nursery Labels ..............++++ 105 
Clark & Son, Walter E...... a 109 
Conigisky, B. F. OP Ae e Hand Colored Photographs........ 105 
Dedham Nurseries, Inc. ..... Special Announcement ........... 98 
ee Growers of Young Stock......... 95 
F. & F. Nurseries........... General Nursery Stock........... 98 
Fairview Evergreen Nurs....Mugho Pine ..............+eeee8- 107 


Ferndale Nursery .......... Evergreen Seedlings, Transplants. 107 


Foster Nursery Co.......... Grape Vines, Currants, Etc........ 111 
Franklin Forestry Co........ OOOO: THGRD seo och dee Scenes 95 
Goldsboro Nur@ery ......... Old English Boxwood............ 96 
ee Tree and Shrub Seeds............ 105 
Hill Nursery Co., D......... Evergreen Specialists ............ 112 
Hobbs & Sons, C. M........ General Nursery Stock........... 94 
Hoganeville Nurseries ...... PARED FUP ce ccciccccesccccccoees 107 
Horticultural Advertiser ....Trade Paper .............seee00: 109 
Mowardstiobery Ge. ..0.cccPORGh PRS 2... peccccccccccvcccces 109 
Howard Rose Co........... RRR vn oven nccdsisecdsovoccesvets 106 
ligenfritz’ Sons Co., |. E..... Fruits and Ornamentals.......... 111 
Jackson & Perkins.......... General Nursery Stock........... 94 
Kelsey Nursery Service..... CRE Te SUA ox casncacacasace 108 


Leonard & Son, A. M....... Nursery Tools 


Lindley Nurseries .......... Special Announcement ........... 111 
Linville Nurseries .......... Rhododendrone, Etc. ......c..c00. 107 
Leweth, Gaemter Gunes cccccces . eer 111 
McHutchison & Co......... Special Announcement ..........-. 98 
Modern Nursery ............ Laurie and Chadwick............. 96 
Monroe Nursery ............ Fruits and Ornamentals......... 111 


Mosbaek, Ludwig 


Mt. Hope Nurseries......... ee ee 109 
Murpheys Sons, R. H........ General Nursery Stock............ 106 
Naperville Nurseries ........ BRE: GOED nc. cc cctnvencsase 96 
Northeastern Forestry Co....Lining-out Evergreens ........... 95 
ES Wits nocéee exes aean a. ee BO OT 105 
Out-door Living Room....... Book for Home Owners........... 107 
Painesville Nurseries ....... General Nursery Stock........... 93 
Parsons Wholesale Nurseries.General Nursery Stock... ........ 109 
Pfund-Bell Nursery Co...... Be PONE So eeccewedencesseee vss 108 
Pee & Beis Th Gi cescoccanad EE Scns ci anetbatdentese 110 
Portland Wholesale N. Co...Seedlings ............cceceeneees 111 
Princeton Nurseries ........ General Nursery Stock............ 108 
Process Color Printing Co...Loose-leaf Plate Book............ 107 
I Bs Do nccccssescneesd a er ee 106 
Rameey & Co., L. W......... GaRetORNO PUCMRNGD 00 cc cccwcccecs 108 
he i ad seenendns ent Trees, Shrubs, Plants............. 109 
Searff’s Nursery ............ Benell Peels. Pome. ic ccccccsceves 107 
Schifferli & Son Nurseries...Grape Vines, Etc..............55. 106 
Shenandoah Nureeries ..... General Nursery Stock........... 107 
Simpson Nursery Co........ PORN WOOD oe nscccecdsccoccenss $6 
Standard Cyclopedia of Horticulture.. Dr. L. H. Bailey.......... 109 
Standard Engine Co......... Goren Tractor 2.0 ccccccecceses 106 
Sterling Remedy Co......... Sterling Tobacco Powder...... 96, 110 
Storrs & Harrison Co....... General Nursery Stock........... 93 
OW Supply Go... ..ccccocccd Nursery Markers .........0sse055 107 
Titus Nursery Co........... EE urns Sen uadtbeaocbéode 111 
Washington Nurseries ....... CN TT occ csccbesediacctnen 107 
Wayside Gardene Co........ Hardy Perennial Piants........... 94 
Westcott Nureery Co........ Evurgreens, Shrubs, Trees........ 106 
Westminster Nursery ....... Privet, Poplar, Etc...........+0++- 111 
Williams Nur. Co., L. E..... Privet, Evergreens, Etc........... 95 
Willis Nursery Co........... Lining-out Stock ...........see0. 96 
. i ae General Nursery Stock........... 105 
eer III a c vo ccvtcvecsastesede 105 
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Linnaeus is dead. On 
that we all agree. But 
you may not a , that 
the putting of human 
interest happenings in- 
to a nursery catalo og 
has anything to do wi 
the nursery business. 
It’s too soon to tell any- 
way. So if the interest- 
ing parts don’t interest 
you, why then just pass 
them by. 























HEN Linnaeus 


worthwhile 


FékR 


something about 
trees, he didn’t try to boil it down 
in so few words, that next time he 
read it himself, he had to look it 
up, to find out what it was all about. 
Instead he gave ample facts. Gave 
them so you knew what they meant. 
Knew, whether you read them on 
Thursday at 2 P. M. or first thing 
Monday morning. 

Until recently, printers and the 
nurserymen for whom they make 
catalogs, thought they were too 
busy to put anything much in them 
except names, sizes and prices. But 
folks are not in such an alfired 
hurry these days. 
have time to do things better; but 


For Instance There Was Linnaeus 
Admittedly He’s Dead 

But He Showed Us 
How to Make 





knew some 


this 


kind 


business. 





They not only 


a Live Catalog 


if they don’t there just won’t be 
anything to do. 

That’s one of the reasons why 
1932 book-catalog of curs, 
comes pretty close to being the best 
of a catalog for 1932. An- 
other reason is, that it had to be 
better than anythinb we had ever 
done. Had to, because it celebrates 
our 50th Anniversary of being in 


That’s why it is called “‘After 
Fifty Years.” 
have been called “Looking Further 
Forward’’, considering how it is so 
far ahead of most catalogs. 
way, did or didn’t we send you 
one? Intended to. Let us know if 
it didn’t come. 


urseries 


NUL HOLDING CORP. 


SPRINGFIELD en NEW JERSEY 














Perhaps it should 







By the 






















«At NNOUNCEMENT 











Dedham Nurseries, Inc., Dedham, Massa- 
chusetts, have been formed to dispose of the 
Nursery Stock, Tools, etc., formerly owned by 
Farquhar’s Nurseries at absolute liquidation 
sale. 


Everything is offered. The collection of 
Azaleas is large, there are plenty of Rhodo- 
dendrons, Evergreens, Trees and Shrubs, Per- 
ennials in great variety, and a long list of fine 
Rock Garden subjects. In addition, the stock 
includes many large specimen Evergreens, and 
uncommon and scarce plants. 


It is our intention to sell it all by July Ist, so 
prices are more than right. 


Send for the New List. 











DEDHAM NURSERIES, INC. 
DEDHAM, 
MASS. 
Telephone Dedham 0600 

















McHutchison & Co. 


95 Chambers St., New York 


No, this isn’t Nursery Stock—but it’s 
what every Nursery should have 





BURLAP SQUARES 
—for balling evergreens. 
Do a better job—and cost 


less. 8 standard sizes. 


GRANULATED PEAT 
—McH Brand. Best finely 
sifted grade for nursery- 
men. 20 bushel bales— 
carloads or less. 


CHINESE TONKIN 
CANES 
—for staking. Heavy, dur- 
able bamboo. Butt cuts—- 
uniform and straight. Sizes 
from 2 to 8 ft. 


RAFFIA 
—-4 dependable grades at 
low prices. Bale lots or 
less, or carloads. 


FALL BULBS 
—Tulips, Hyacinths, Cro- 
cus, etc. Now booking 


orders for Fall. 


HARDY GARDEN 
LILIES 
—Auratum, Platyphyllum, 
Rubrum, Magnificum, Al- 
bum, Regale. Other lead- 
ing varieties in season. 


BOXWOOD 
—Sempervirens. Bushes, 
pyramids, standards, ball- 
shape. Also Suffruticosa 
bushes. Carloads or less. 


JAP. MAPLES 
—blood-red. 
paper pots. 


RED BARBERRY 
—B. Thunbergi Atropur- 
purea, 1 year seedlings for 
lining out. 

GRAFTED 

EVERGREEN 
—only the better sorts, 
grafted on nursery grown 
family understocks. 


Shipped 


Crooked trees or half-finished stock won’t sell these 


days. 
ing for itself. 


the expenses of many Nurseries. 


on any of the above items. 


The buyers want something that makes a show- 
Meanwhile, good side-lines are paying 


Glad to quote you 








—— 























The Nurseryman’s Forte: 


To Make America More Beautiful and Fruitful 








American NurserymMan 








(Reg. U. S Pat. Off.] 


The Chief Exponent of the American Nursery Trade 
National Journal of Commercial Horticulture 


Entered February 18, 1932, at Albion, N. Y., Post Office as second class mail matter 
WITHOUT OR WITH OFFENSE TO FRIENDS OR FOES, I SKETCH YOUR WORLD EXACTLY AS IT GOES—BYRON 
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Would Reorganize A. A. N. Into Trade Groups 


Conforming to Interests of Particular Branches—In Opinion of Bj. Loss This Is Import- 
ant Thing To Consider—Zoning Idea Has Good Features 


Editor American Nurseryman: 

“As to the proposition of zone trade or- 
ganizations: Personally, I think the idea is 
a good one. This country of ours is an im- 
mense proposition and it is becoming quite 
a chore, I should imagine, for the fellows 
from the State of Washington to jump clear 
across the country in order to attend the 
American Association meeting; and yet I 
have always felt, and I feel now, that the 
idea of expecting a large group of people 
with varying interests and even opposing 
interests to meet and organize in one asso- 
ciation is not logical. It was for that reason 
that I felt that the proposed Retail Nursery- 
men’s Association of America should be but 
part of a step to reorganize the American 
Association into varying groups in accord- 
ance with their interests. Of course, nearly 
every state now has its own state organiza- 
In addition to that there are the IIli- 
Southern, Northern, and 


tion. 
nois, 
several others. 

Such a proposal as you outline would na- 
turally tend to eliminate or absorb some of 
the others, and that might be a good thing. 
It might not work out. I am most anxious 
at the present time to see if some arrange- 
ment can be worked out whereby the Ameri- 
can Association can be utilized and strength- 
ened along the manner of reorganizing it 
in various groups. I firmly believe that that 
is the only sensible and right thing to do. 

The Lake City Nurseries, Inc. 
Lake City, Minn. Bj. Loss 


Would Be Ideal—If 
Editor American Nurseryman: 

With regard to the proposal of dividing 
the country into five horticultural zones for 
the purpose of forming zone trade organiza- 
tions, taking over the functions of the A. 
A. N., for matters of legislation, we think 
that this would be ideal if it were handled 
entirely within matters of legislation on 
subjects of vital importance to each zone, 
such as opposing quarantines, raising of 
freight rates or other restrictive measures 
and push through progressive points of im- 
portance.—Keystone State Nurseries, F. R. 
George, President, New Galilee, Pa. 


Western, 


M. S. Kibbey, Pomona, Cal., has opened a 
Nursery office in Claremont, Cal. 


Mighty Helpful Proposition 

Said the head of a prominent New Eng- 
land Nursery concern to a representative of 
the American Nurseryman: “We believe the 
suggestion by the Pennsylvania Association 
of dividing the country into five horticul- 
tural zones is a mighty helpful proposition 
for purposes of trade organization. We 
will support it.” 


Zoning Proposition Unwise 
Editor American Nurseryman: 

Answering your request of February 19th 
for suggestions in regard to the proposition 
for dividing the country into five zones for 
the better handling of legislative matters. 

Strictly state or local legislation and 
similar matters might be handled by a local 
organization or loca! committee, but there 
are comparatively few questions that are 
strictly local. 

With five zones, it would be difficult to 
draw the lines; consequently much over- 
lapping and duplication of effort. 

Matters of general interest must be 
handled as now. 


With a legislative committee representa- 
tive of the entire membership, the chairman 
may call for assistance on committee mem- 
bers and others particularly interested in the 
matter then arising, or may appoint a sub- 
committee with local chairman. 

Then such committee has the advantage 
of the weight and backing of the National 
Association which means more votes, gen- 
erally the deciding factor in the minds of 
most legislators. 

My thought is that the zoning proposition 
is unwise.—Wnm. Pitkin, Rochester, N. Y. 


Should Be Thoroughly Discussed 
Editor American Nurseryman: 

We regret that we are not in position at 
this time to give an intelligent opinion in 
regard to the suggestions made at the 
Pennsylvania Nurserymen’s Association 
meeting recently that our American Asso- 
ciation be reorganized under some sort of 
a zoning proposition. 

This is a matter that should come up at 
the next annual meeting and be thoroughly 
discussed there.—A. F. Lake, Pres., Shen- 


Therefore more conflict. andoah, Ia., Nurseries. 





National Representation Is Needed At Times 


Editor American Nurseryman: 

Concerning zone trade organizations, I 
happen to be president of the Southern 
Seedsmen’s Association and on the execu- 
tive committee of the American Seed Trade 
Association; in both organizations a condi- 
tion exists similar to that of the Nurserymen. 

First, when a representative or committee 
appears in behalf of the Nurserymen it is 
essential, if he or it has any weight, to have 
the backing of the entire industry. Like- 
wise if advertising is carried on effectually 
it must be done through national circulation. 
Average national publications cover the 
whole country, but the great bulk of circu- 
lation is according to bulk of population. 
There also we probably find the most Nur- 
serymen, nearest the markets. There is 
where the bulk of subscriptions come from; 
there is where most benefit is derived. 

Zone associations could be worked effec- 
tively, retaining the A. A. N. as the parent 
organization. The big advantage is sec- 
tional representation at conventions and 
sectional, closer-at-home interests. Rather 
than suggested zoning, I think it could be 
divided largely according to present or 
natural sectional associations. Suggesting 
that Pennsylvania and North Carolina have 
the same conditions and interests is as far 
from actual probably as Florida and Caro- 
lina. Eastern North Carolina has the cli- 


mate more of south Georgia, Alabama, 
Mississippi, Louisiana and Texas. The 
western mountain section with its elevation 
grows plants as are grown in north Georgia, 
north Alabama, Tennessee, Kentucky, West 
Virginia, etc., to Pennsylvania and farther 
north. 

For freight rates and other interests, the 
natural division affecting the Southeast for 
example, is the Ohio and Mississippi Rivers, 
including Virginia and probably West Vir- 
ginia. Climate and season are rather simi- 
lar, except for Flordia, 350 or more miles 
long in itself. Whether Texas, Louisiana, 
Arkansas and Oklahoma would rather come 
in Southern Freight Association territory 
for growing conditions or in a western 
division might best be left to them for 
decision. . 

New England and New York might need 
a zone as suits them, as with the Pacific 
Coast states with Arizona and New Mexico. 

In dividing or zoning, sight should not 
be lost of the A. A. N. as parent organiza- 
tion for all the industry and the real head- 
quarters for carrying on industry activities, 
instructing sectional associations and act- 
ing as a clearing house to minimize dupli- 
cations and expenses. 

W. R. Hastings, 


Atlanta, Ga. H. G. Hastings Co. 
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Retailers, Wholesalers Indorse National Plan 


For Thoroughly Representative Retail Nurserymen’s Association—To Correct Trade 
Abuses—Tremendous Power Latent Throughout the Union—Organization Plan 
By A. C. Hanson Before Michigan Nurserymen’s Association in Convention in Detroit 


N Feb. 12, 1931 a beginning was made 
QO in Milwaukee on the part of the Wis- 

consin State Nurserymen’s Association 
to form a Retail Association in a national 
way. 

On that day I gave a paper representing 
my slant on things as I saw them; and, later 
more in detail covered the subject along the 
same line in this city last July. 

Since that time I have talked at Minne- 
apolis before the Northern Retail Associa- 
tion, at St. Paul before the Minnesota State 
Association, at Chicago before the [Illinois 
Association, at the Wisconsin meeting Feb. 
11 this year and am here today to discuss 
with you as best I can what your body can 
do to help and what has been accomplished 
in this direction in the last twelve months. 

Plan Widely Indorsed—First of all let me 
say that we have had without reserve of 
qualification a very strong endorsement of 
the idea from every association, large or 
small, under my personal observation. We 
have had the endersement of the idea and 
the promise of financial support of the 
Northern Retail Association, the Minnesota 
State Association, the Wisconsin State Asso- 
ciation, a western association represented by 
the so-called Rocky Mountain group, a very 
strong association in the eastern states and 
the promise of strong support from the 
group that recently convened at Kansas 
City, as well as smaller groups in Nebraska 
and other states. In addition to that I have 
by letter and telegram received the promise 
of strong support in carrying out the idea 
on the part of at least eight of the largest 
wholesale growers in America, many of 
whom feel that better control can be exer- 
cised over their group if the retailers or- 
ganize a large and powerful group. 

Some Skeptics at Present—Someone has 
said, and I think it was the Great Commoner 
Lincoln, “United we stand, divided we fall” 
and I can think of no more cryptic saying 
or quotation that fits our situation better 
. than these words. We have, of course, a 
number who are standing on the outside 
awaiting developments and holding post 
mortems; wondering what it is all about and 
whether it is going to be worth while. We 
have skeptics everywhere on everything. In 
my own state our former governor was 
politically crucified as the rank and file did 
not think he was doing what he should and 
today his successor is on the pan in many 
places by the very group who were ruthless 
in their criticism of the former governor. 

Anyone who tries to initiate a movement 
for the common good is subjected to criti- 
cism, especially if attempts have been made 
in previous years to do the very thing that 
we are now trying to do. 

Many Sorry for Lost Time—aAs I have 
stated before, in flush times it is the hardest 
thing in the world to organize an associa- 
tion of any kind. Folks, when they have 
money and their business is riding high, 
come to the convention to meet old ac- 
quaintances, have a good time and do some 
buying or selling; no time to spend putting 
their houses in order for the lean and evil 
days which always come in cycles. So, with 
all due credit to those who have pioneered 
in this movement in other years, who have 
spent a lot of time in talking the thing up 


Proposed Retail Organization 
Objectives: 
The objective of this organization shall be to correct the existing abuses within 
the Nursery trade. 


Membership: 

Membership in this organization shall be restricted to those whose business is 
largely retail, and applications for membership shall be carefully passed upon by the 
association. 

Meeting Time: 

For organization purposes, and until definite date is established, it is suggested 
that we meet at the place and time of the A. A. N. Convention. 
Officers: 

The usual officers necessary to carry on the business of the organization. Such 
officers shall be selected from the several geographical sections of the cuuntry, so that 
all sections have representation in the management of its affairs. 

Suggested Geographical Sections: 

Eastern—East of Ohio-Pennsylvania line and north of Ohio River. 

Southern—South of Mason-Dixon Line and east of Mississippi River. 

Central—From Ohio-Pennsylvania line to Mississippi River. 

Western—From Mississippi River to Rocky Mountains—north of Arkansas and 

Oklahoma. 
Southwestern-—Louisiana, Arkansas, Texas, Oklahoma and New Mexico. 
Pacific Coast—West of Continental Divide. 
Policy: 

This organization is not expected to displace the A. A. N. in any way except in 
such matters as it can better serve the retail interests. Its practices shall be to co- 
operate in every way possible with existing organizations for the benefit of the 
Nursery Trade. 


To Start the Organization at West Baden 


The idea at present is to perfect the nucleus of this organization so far as it is 
possible and present the entire story again at the West Baden meeting in July with the 
idea of completing and perfecting this proposed organization at that meeting. 

It is going to require some funds to do the preliminary work, the last drive probably 
being initiated in April and May. We are going to try and get the services of the best 
man in the country, one familiar with the problems of the wholesaler and retailer. If 
we can get the man we want, he will probably be engaged on a part time proposition or 
for full time for two months in advance of the national meeting. What we will have to 
pay this man we have no idea. Whoever he is, whatever we pay him, you can depend 
upon it it will be as right as we know how to make it. 

There has been no talk to speak of about dues as yet on the part of the new organi- 
zation. A year ago our littie group in Wisconsin pledged $200 as a first contribution 
toward this organization and I am very certain that it will be no difficult matter, even 
in these times, to raise $1,500 to $2,000 to do the preliminary work that is necessary. 
Contributions received to be credited as first year’s dues, perhaps. 

It would seem to me, from what we have learned and the contacts we have es- 
tablished, that within a year’s time, we should have at least 1,000 retailers within the 
fold; and some say at least 2,000 will come along. 

Headquarters in Chicago—Full Time Aggressive Director 

If this thing goes through as we expect it to, and I am sure it will, the retail head- 
quarters will be, no doubt, at Chicago with a full time aggressive man at the helm 
steering and directing the destinies of the new association. 

I would like this group, if they see so fit, by resolution to indorse the idea and the 
program as set up and if we can go to West Baden with the different groups we already 
have on record as being in favor of this thing, and you folks come along with it and 
others I know of who are going to, this thing is going over without any opposition and 
I am sure that you will all in a few short years be mighty glad that this thing has at 
last taken tangible form, because it is going to help everyone; there is no question 
about that. 





and who have really paved the way for what 
we are trying to do now, the work those 
men did is by no means lost; for I have 
heard it said by many the past year that 
they were only sorry that they did not get 
in line and help organize a real association 
years ago. 

Tremendous Power Through Union—Now 
men, isn’t it time that the retailers of this 
country sit up and take notice and come to 
a realization that they have in their own 
hands a tremendous power if they unite for 
the common good and the preservation of 
their business? I have talked with many 
of the large wholesalers who have spent 


their entire lives in developing a big busi- 
ness. You can believe it or not, but some 
of them are thinking very seriously about 
what kind of a heritage they are going to 
leave to their children and grandchildren 
when they pass on. For that reason they 
are ready and willing to lend a hand and 
give us the benefit of their brains and 
counsel that have made it possible for those 
men to build up the business they have built 
up. Now, shall we stand by and refuse to 
cooperate and refuse to accept the help 
which in all sincerity is offered voluntarily 
and willingly? 
(Continued on Page 101) 
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Plan May Save the A. A. N. From Disintegration 


Attendance May Be Increased In Both Retail and Wholesale Association Conventions 


by Meeting on Same Date—Why Retailers Are Interested 
By A. C. Hanson in Detroit Address Last Month 


(Continued from Page 100) 

Conditions Then and Now—It is not 
necessary for me to retrace or cover again 
the many problems the present day retailer 
is confronted with. As I have said before 
many times, we are all in the same boat in 
a general way, but individually have 
peculiar local problems of our own. We 
have had panics before this one, bad periods 
of depression; but I do not believe any man 
here is old enough to remember back when 
we had such a tremendous oversupply of 
Nursery stock and coincident thereto have 
industry in the city paralyzed and the farm- 
ing communities in a bad way at one and 
the same time. 

Those who are fifty and over will re- 
member the panic of 1893 with hundreds 
of cities flat on their backs because of the 
tremendous number of bank failures; but 
the farming districts, at least, were in a 
more wholesome condition at that time be- 
cause they were not recovering from over 
inflation of real estate values and the mad 
orgy of land speculation we had for eight 
years or more preceding Jan. 1, 1930. 

I am not here making any claim that a 
Retail Association in a national way will 
over night cure or entirely eliminate all of 
the existing evils in the Nursery business; 
but I do believe that such an association 
can and will correct and straighten out 
many things as a group, that would be im- 
possible to clean up individually. 

Aid for the A. A. N.—I wish to stress 
again that the formation of such an asso- 
ciation in my opinion will not tear down or 
break down the A. A. N. If it does any- 
thing it will save the A. A. N. from com- 
plete disintegration. Going back over the 
registration of the last several Nursery con- 
ventions held by the A. A. N., it seems to 
me the number of people in attendance is 
pitifully small measured against the num- 
ber of Nurserymen who should actually be 
in the membership and actually be present 
at those conventions, my conclusion is that 
the reason the membership is so small is be- 
cause hundreds of legitimate retailers have 
felt that their group were not being given 
the consideration that a membership should 
entitle them to; and I guess you will all 
agree with me that a large percentage of 
those attending in good times have gone to 
these conventions more from a sight seeing 
and vacation idea than from any thought of 
getting something out of the convention that 
would help them in their business. My 
thought is that if this association is formed 
and it has its annual meeting at the same 
time and place as the A. A. N., the at- 
tendance at these conventions will more 
than double and help both sides of the pic- 
ture. There is no question about that, be- 
cause during the year if problems or mis- 
understandings arise as between the two 
groups, the annual meeting place is the place 
to iron these difficulties out. 

Why Retailers Are Interested—What 
we are interested in as a retail group is 
to protect our legitimate field as to out- 
let for our product. That means, of 
course, a control of or the elimination of 
wholesale distribution of wholesale price 
lists to places where they do not right- 


fully belong. I stand foursquare on this 

idea that no one is entitled to a whole- 

sale price list who is not a retailer or one 

who buys Nursery stock for retail pur- 

poses. 

Mr. Chet Marshall, associated with me as 
chairman of a separate division, sent out a 
questionnaire two months ago. I cannot 


say just exactly how many were mailed, but 
he tried to cover as many of the legitimate 
retailers as he could reach and at the Chi- 
cago meeting reported that he had had more 
than 67% in replies up to that time going 
on record as being favorable to this idea 
and being ready and willing to work and 
help in every way they possibly could. 





Causes of Demoralization of Nursery Stock Prices 
By A. C. Hanson Before Michigan Nurserymen’s Convention in Detroit 


bulletin issued by the Trade Relations 

Committee of the A. A. N. which in effect 
indorses the idea that the professional land- 
scape gardener or the American Association 
of Landscape Architects shall be recognized 
to the extent of a 10% discount from your 
retail prices and 5% discount additional if 
cash is paid within ten or twenty days. This 
is the way it has been explained to me. If 
I am wrong, I wish to be corrected. It has 
been further stated that this is merely a 
gesture or a recognition of this branch of 
distributor. It has been explained that the 
architect in question does not benefit per- 
sonally by this discount, but it has never 
been explained to me why a landscape archi- 
tect who makes a plan for a fee and by his 
own code of ethics is not supposed to profit 
from both ends of the deal, why he is en- 
titled to any discount. 

Why Unfair—At our Wisconsin meeting 
we had quite an argument on this proposi- 
tion. I held that this was very unfair be- 
cause very few retail prices were level or 
even. The firm that has an agency busi- 
ness has an entirely different set of prices 
than the firm who does a mail order business 
or sells mainly from the Nursery yard and 
so there is no common starting point what- 
soever. I held at this meeting, and still be- 
lieve, that if the landscape architects as a 
professional group are to be recognized in 
this way, then there is only one fair way to 
handle it—to give the retailer protection at 
all—and that is for all of the large whole- 
salers to issue two price lists just as some 
are now doing; one wholesale list with their 
lowest prices to the retail dealer and the 
other to professional landscape men with a 
25% to 30% mark up to at least give the 
retailer in the district some protection. 

For many years we have been drifting 
along making no particular effort to abate 
the practice of wholesalers quoting direct 
to parks, cemeteries and municipalities in 


j AM not at all in accord with a recent 


particular. 

Entirely Unnecessary—I hold this is both 
unfair and entirely unnecessary. I cannot 
believe that buying groups such as these are 
entitled to wholesale prices any more than 
any other individual buying any commodity. 
In every state where Nursery stock is 
grown there can be found one or more re- 
liable and legitimate Nurserymen through 
whom bids for these jobs and these trees 
and plants can be made. Granting that a 
large planting program may be entitled to 
some discount on a quantity purchase, yet 
isn’t it a fact that a Nurseryman in that 
particular county or state who employs 
local labor, paying taxes to that government 
unit, is entitled to consideration and a 
profit on that business? 


If bids are taken in this way, it gives the 
local or state Nurseryman some advertising 
and there is a chance to split the business 
and recognize more than one; but the princi- 
pal point is that someone gets a plus of 10% 
or 15% for the handling of the deal, which 
is little enough as I see it. Practices such 
as this are deadly. 

The employes, the office help, see these 
deais going on year in and year out, become 
familiar with this practice; they tell their 
friends and it just adds to the demoraliza- 
tion on prices which already exists. I am 
very certain that a strong national associa- 
tion, if they put their foot down hard, can 
easily correct a long existing evil of this 
kind. 

Wholesale Prices Broadcast—Then too, 
is it necessary for our universities to receive 
each year a broadcast of wholesale prices 
which in many institutions are really text 
books? They are sending forth from their 
agricultural schools and other divisions 
young folks fully educated as to what whole- 
sale prices are. They go home and they 
tell their groups and their friends about it 
and again it just raises Cain with the legiti- 
mate dealer. We have instances of certain 
universities where professors in the Agricul- 
tural School or Landscape Division are using 
their job to further their private interest by 
having their students draw practice plans 
for their clients. They take landscape jobs 
in the spring and summer months during 
vacation periods. 

They advise their clients to buy at whole- 
sale, just another picture which in Wiscon- 
sin in particular has worked considerable 
injury and entailed a considerable amount 
of loss of business to many retailers. 


One might go on indefinitely and enum- 
erate many vicious things which, like a 
cancer, are slowly but surely eating away 
what is left of the retail business. 

Men, now if ever seems to be the accepted 
time to fight. Even a drowning man will 
grasp at a straw and it would seem that the 
retailer, face to face with the most acute 
and aggravated situation, is slowly emerg- 
ing from a Rip Van Winkle sleep and is 
ready to gird on his armor and make a real 
fight for his business existence. 


Canadian Nursery  Broadcasts—Com- 
mencing Feb. 23, E. D. Smith & Sons, Ltd., 
Winona, Ont., well-known Nursery concern 
began a series of radio broadcasts over Sta- 
tion CKGW, Toronto, to continue until fur- 
ther notice, on Tuesdays at 10:15 a. m. and 
Fridays at 12:45 p.m. Listeners are prom- 
ised high class music, important messages, 
valuable advice and liberal offers of free 
trees, shrubs, etc. In addition listeners are 
asked to feel free to send criticisms and re- 
quests. Altogether a noteworthy service for 
the turning of a dial. 
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of Ralph T. Olcott, of Rockester, N. Y.. who 
later founded the AMERICAN NURSERY- 
MAN on broad and untrammeled lines. 


“The dean of Nursery Trade Journal- 
ists."—John Watson. 








A Policy Roundly Echoed 


“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they re- 
port what they see, serve no masters, 
fear no groups.”—Time Magazine. 








Sound Distribution 


“Distribution has been much 
stressed, perhaps correctly, by execu- 
tives, organizations and business 
analysts as the present main problem 
of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
presuppose a capacity to produce 
economically, wastelessly. Buyers 
have a way of seeking out the produc- 
er who best serves them at the fac- 
tory.”—Charles Ault, Auburn, Me. 








The AMERICAN NURSERYMAN is 
highly indorsed individually and collec- 
tively by the American Association of 
Nurserymen and by more than a score of 
district and state trade associations in 
the United States and Canada. 














The Mirror of the Trade 





TRADE GROUP INTERESTS 


When the proposition for organization of 
a national retail Nurserymen’s association 
was brought up for discussion at the an- 
nual meeting of the Pennsylvania Nursery- 
men’s Association in Philadelphia last month 
it was voted down. It is hard to analyze 
the motives of the voters, as an observer 
remarked; but it was fairly evident that the 
main reason for turning down the proposi- 
tion is the absolute lack of faith in national 
organization. It was felt that the proposed 
retailers’ association would be domineered 
by outside interests, while local interests 
should control retail matters. It was even 
suggested that an eastern retailers’ associa- 
tion might result. 

The Pennsylvania association’s action in 
this matter and the comment in connection 
therewith constitute an expression with re- 
gard to efficiency in national organization 
which elicits special consideration. For a 
long time leaders in the Nursery trade have 
noted occasions for doubting that the basis 
of organization and operation of the Ameri- 
can Association works out for the best in- 
terests of the membership and of the Nur- 
sery Industry in general. Aside from this 
general thought, there is a growing senti- 
ment among leading Nursery concerns in 
the eastern states that Nursery interests in 
that section of the country could to greater 
degree be conserved under a plan whereby 
functions now possessed by the American 
Association would be administered by a 
trade organization representing particularly 
the Nursery interests in the group of states 
in the eastern section of the country north 
of the southern tier—other than the New 
England states perhaps. 


This sentiment was expressed at the an- 
nual meeting of the Pennsylvahia Nursery- 
men’s Association where it was proposed 
that five horticultural zones be designated, 
each zone to take over present functions of 
the American Association of Nurserymen 
and to send delegates to the conventions of 
the American Association. It was argued 
that the American Association is needed, but 
only as a senate; that it has no value as a 
house of representatives. Frequent com- 
plaint has been made that the Nursery in- 
terests in the Atlantic Coast states have not 
been conserved as they should be by the na- 
tional organization; and it is now argued 
that since the Nursery interests in Pennsyl- 
vania, New Jersey, North Carolina, Virginia, 
West Virginia, Ohio, New York, Delaware 
and Maryland are practically identical, the 
Nursery concerns in these nine states, for 
instance, should be associated in a zone or- 
ganization to legislate for these interests 
particularly. The argument is made that 
the mountain states, prairie states and Pa- 
cific Coast states should not attempt to leg- 
islate for the Atlantic Coast states, and 
vice versa. 

The zone feature in American Nursery 
trade practice has long been in operation. 
The Pacific Coast Association, the Western 
Association, the Southwestern Association, 
the Southern Association, the Eastern 
Association and the New England Associa- 
tion legislate specifically for Nursery in- 
terests in their respective zones; each is 
represented by a delegate to the American 
Association with which each zone associa- 
tion is affiliated. The central states alone 
have no sectionally designated Nursery 
trade association, but it is probably the 


opinion that the Illinois Association is com- 
prehensive enough in character and at- 
tendance to fill that capacity. 

Certainly the nucleus of the zone idea is 
at hand. Perhaps enlargement of the scope 
of these zone associations is what those who 
have precipitated the discussion have in 
mind. It is apparently conceded that the 
National Association is needed as a medium 
through which to act unitedly for desired 
results upon occasion. 

There has been vigorous complaint 
amounting at times to open antagonism, on 
the ground of lack of action by the national 
association when Atlantic Coast state Nur- 
sery interests were at stake. Indeed, the 
A. A. N. has been compelled to act by the 
protests of the eastern members thereof 
under threat of transfer of their A. A. N. 
membership dues to a fund for protection 
of eastern Nursery interests. 

Experience with national organization 
methods, therefore, has adversely affected 
consideration of the plan to organize retail 
Nurserymen on a national basis. It may be, 
however, that promoters of that plan can 
convince the trade that the proposed na- 
tional retail Nurserymen’s association will 
be conducted quite differently. 

The issue raised clearly implies that an 
effective national organization must take 
due note and act accordingly as to vital in- 
terests of the trade in particular sections of 
the country upon occasion; otherwise those 
in the trade in sections will organize and 
operate in behalf of Nursery interests in 
those sections, contributing directly to funds 
for that purpose. 


THE MAN OF THE HOUR 


Convention halls, convention headquar- 
ters’ lobbies, the columns of the American 
Nurseryman and letters delivered to the 
trade all over the country have resounded 
during the last two years in particular, and 
to considerable extent further back, with 
declarations and accusations regarding un- 
fair practices in the trade, resulting largely 
from the marked overproduction. As H. J. 
Kohankie says, unbridled production results 
in cut-throat competition. It causes abnor- 
mal conditions as between wholesale and re- 
tail branches of the trade. 

While it is, of course, not claimed that 
the forthcoming organization of a National 
Retail Nurserymen’s Association will work 
magic, the aid it will afford in systematizing 
efforts for harmonious transaction of busi- 
ness within the trade is admitted by leading 
wholesale concerns as well as asserted by 
a rapidly increasing number of retailers. 


Every movement has a leader. The move- 
ment to organize the retail Nurserymen for 
cooperative effort is not new, but its re- 
vival with vigor at a time when it is more 
needed than ever is due to the vice-president 
of the Hawks Nursery Co., Wauwatosa, 
Wis., A. C. Hanson, the mayor of his city, 
a thinker and a planner for the good of the 
trade. 

Any man who will leave his home town 
and address gatherings of fellow tradesmen 
directly in their interest—both wholesale 
and retail—is a leader; and in a time like 
the present amid a chorus of complaints of 
Nursery trade conditions in particular, as 
well as of business conditions generally, 
such a person is the Man of the Hour. 

So far as has appeared, there is not a 
single citation of anything in this movement 
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actually or tentatively dctrimental to Nur- 
sery trade interests. There are some who 
doubt that the plan is practicable. In view 
of the high aims of the movement, is it not 
worth while to try out the plan? 

What has been proposed along any other 
line that transcends this one in importance? 

It is signiicant that, after a lively mid- 
winter Nursery trade convention period in 
which the National Retail Association idea 
has steadily gathered force, the Wisconsin 
and Michigan state associations of Nursery- 
men last month enthusiastically indorsed the 
proposition and pledged active cooperation. 
The favorabble reception which has steadily 
increased since the proposition was made 
in Detroit last July was climaxed last month 
by the emphatic approval given by the 
Michigan state association in convention, 
two or three skeptics voluntarily announc- 
ing in convention that they were now 
thoroughly sold on it. 

An expression of appreciation of the 
efforts of the voluntary leader in this move- 
ment which, it would seem, could injure no 
one and may greatly aid the trade in gen- 
eral, is due. 





An Incident in Passing 


Burr Belden’s faith in American 
Nurseryman readers’ familiarity with 
the Bible, as evidenced by his graphic 
portrayal of a joyous occasion in early 
world history, for emphasizing the 
preparedness of the Storrs & Harrison 
Co., Painesville, O., for any emergency 
as depicted on the front covers of the 
February issues of this journal, proved 
so effective as to cause an eastern Nur- 
seryman to cancel his subscription 
“as a protest against the commercial- 
izing of God’s written Word.” This 
instance of the effectiveness of appli- 
cation of the Dawn of a New Era idea 
is striking. 

Surprising is our correspondent’s 
interpretation of the use of the 
familiar figure of the ark to illustrate 
a seasonal period of thankfulness for 
mercies bestowed, of gratitude for 
preservation through manifold dan- 
gers, of joyous confidence that, come 
what may, “God’s in His heaven; all’s 
right with the world.” This is clearly 
the sentiment expressed in the an- 
nouncement which is typical of the 
Nurseryman’s vocation—that of in- 
strumentality through Providence for 
developing the wonders of Nature’s 
handiwork. It is a thought that may 
well be kept in mind in this period of 
reconstruction, of world-wide concern. 
The cartoonist in question is to be 
thanked for reminding us. 











A Potent Nursery Aid—In an address 
last month by Prof. J. A. Neilson, Michigan 
State College, on his well-known specialty 
which has repeatedly been described in the 
American Nurseryman—treating with par- 
affin wax, not only over the entire scion on 
buds but also tops and roots of Nursery 
trees in transplanting, he said: 

“Notwithstanding the antiquity and vast 
extent of the practice of tree transplanting, 
there are still difficulties in getting some 
kinds of trees to grow after planting, and 
this situation constitutes one of the im- 
portant problems of the Nurseryman. These 


difficulties are due to various factors which 
affect the vitality of plants, but, possibly, 
the most important are desiccation and the 
attacks of saprophytic organisms. Desicca- 
tion occurs in storage in transit and after 
planting, while saprophytic organisms, such 
as molds, are found chiefly on roses in 
storage and in shipment. Other contribut- 
ing factors are frost injury in the Nursery, 
cold dry weather or hot dry weather after 
planting, exposure of roots to the sun and 
wind and the inability of some kinds of trees 
to quickly strike root after planting.” 
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A. A. N. Accepts Dictation of Price by Architects 


The following resolution from the Ameri- 
can Society of Landscape Architects has 
been approved by the Trade Relations Com- 
mittee of the American Association of Nur- 
serymen: 

Pe It Resolved, That the members of the 
American Association of Nurserymen de- 
siring the patronage of members of the 
American Society of Landscape Architects, 
when acting as agents for their clients, al- 
low the clients a discount of ten per cent 


(10%) from the printed retail prices of 
said Nurserymen and an additional discount 
of five per cent (5%) when the invoice is 
paid in full within thirty days from date of 
billing. 

Be It Further Resolved, That upon the 
acceptance of this recommendation by the 
members of the respective Association, the 
American Association of Nurserymen, 
through its Secretary, advise and urge its 
members that, whenever possible, this prac- 
tice be strictly adhered to.” 





Lively California Beautification 


Editor American Nurseryman: 

The Olympic Landscape Beautification 
for Long Beach, Cal., recently sponsored by 
the Chamber of Commerce of this city has 
more than been accepted by property own- 
ers and others, by the various letters and 
willing workers coming to the fore to make 
this a city of beauty. The plans and other 
detaiis worked out by a special committee 
headed by Don B. Condit as chairman and 
Harry L. Bateson as supervisor, follow: 

Listing all vacant lots and unsightly 
plots, and with the owners’ permission plant- 
ing them to flowers, shrubs, trees or vege- 
tables. 

Seeds and labor donated by the county 
of Los Angeles, thus giving employment to 
many idle men. 

Water donated by the city for irrigation 
purposes. 

A speakers’ bureau organized with men 
and women well versed in this line of en- 
deavor taking part. 

Lecturers of note from various towns and 
cities in southern California. Record at- 
tendance has characterized these lectures 
featured once or twice each month. 

Garden clubs being formed all over the 
city. Organizations and individuals are 
vying with one another. 

The Zinnia has been chosen the official 


flower for the City of Long Beach. One 
week during March will be set aside for the 
planting of these flowers. 

Harry L. Bateson 


Such An All Fired Hurry 


Timely Observation Worth Close Considera- 
tion—A Prophecy 


In regard to its 1932 catalogue celebrat- 
ing the 50th anniversary of a noted trade 
institution the F. & F. Nurseries, Spring- 
field, N. J., say: 

Until recently printers and the Nursery- 
men for whom they make catalogues thought 
they were too busy to put anything much in 
them except names, sizes and prices. But 
folks are not in such an all fired hurry these 
days. They not only have time to do things 
better; but if they don’t, there just won’t 
be anything to do. 


Stopping Plant Pests—Plants and plant 
material subject to infestation by destruc- 
tive insect pests, shipped in violation of Fed- 
eral quarantine regulations and consigned 
to points in 26 states, was intercepted by 
plant quarantine inspectors of the United 
States Department of Agriculture at Chi- 
cago, Council Bluffs, Omaha, Kansas City, 
Minneapolis, St. Paul, and St. Louis, in a 
period of about five months. 





Special Yard and Garden Memorial Prizes 


Manager George M. Sheets of the Yard 
and Garden Contest Association, Davenport, 
Ia., a branch of the National Publicity Cam- 
paign, announces that in addition to the 
regular Yard and Garden Contest prizes for 
home grounds improvement and beautifica- 
tion this year, there will be special awards 
for the best 

Washington Memorial Plantings 

In a three-column circular bearing a por- 
trait of Washington above the caption: 
“Every Man, Woman and Child Can Honor 
His Memory”, the announcement is succinct- 
ly made as follows: 

Giving the special prizes came about be- 
cause this is the 200th Anniversary of Wash- 
ington’s birth. A nation-wide observance 
of this great historical event is now in 
progress. This observance is taking the 
form of memorial planting. Everybody can 
participate by planting something—tree, 
shrub, vine or flower. It may be an elm or 
cherry tree in the Outdoor Living Room, 
for instance, an evergreen in the front yard, 
a rose, perhaps, or a peony, placed in some 
favorite spot. 

Every boy and girl in town can plant 
something and in this way honor the mem- 
ory of the “Father of His Country,” George 
Washington. Already hundreds of thous- 
ands of memorial trees have been set out. 
The Washington plantings have not been 
confined to home yards but have included 
plots in business districts, factory, oj] sta- 
tion, school, church, cemetery, city hall and 
court house grounds, parks, streets, country 
highways, and waste spaces. 

Any kind of planting similar to the above 
may be entered for the special prizes offered 
by the local Yard & Garden Contest. 


In order that every entrant may have 
an equally good chance to win one of the 
Washington Memorial special prizes, the 
competition will be divided into three classes 
as shown on the adjoining table. These 
plantings will only be inspected once, which 
will be in late summer, prior to the close of 
the Yard & Garden Contest. 

A score card has been prepared, showing 
that 30 points will be scored for arrange- 
ment, 30 for selection, 25 for condition and 
maintenance and 15 for human use and en- 
joyment. The public is advised to apply to 
the local Yard and Garden Contest chair- 
man for particulars as to kinds of trees or 
plants to be used, maintenance, etc. Local 
committees are urged to offer special prizes. 
The announcement reads also: 


Nursery Stock Recommended 


In planning for permanent effects it is 
well to begin right by setting out first 
quality plants. Stock which has previously 
been root pruned and transplanted has de- 
veloped a fibrous root system which gives 
it a big advantage over plants not so pre- 
pared for future growth. For this reason 
Nursery grown stock is recommended by 
such agencies as the George Washington Bi- 
Centennial Commission. 

Many communities, as well as individuals, 
institutions and corporations are undertak- 
ing specific planting projects this season in 
honor of the bi-centennial of “The Father 
of His Country.” These have taken the 
form of memorial parkways, boulevards, 
parks, centers, commons, squares, etc. 
These planting projects can be carried out 
by country as well as town people. Wash- 
ington, himself, was essentially a country- 
man and a passionate lover of country life. 
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Good Will Reimbursement for Campaign Members 


In Case of Change of Management Is Suggested—-Booklet Requests Valued at Ten 
Dollars Each—Opinion on Campaign Benefits 


Editor American Nurseryman: 

Our reaction on the contemplated plan 
for taking over the National Publicity Cam- 
paign by private interests in case the A. A. 
N. does not continue, is briefly this: Un- 
questionably if there has been any real 
benefit secured from this Campaign it should 
have the privilege of buying in on the good 
will that has accrued, and continuing with 
their own interests in view. But we em- 
phatically do not believe that this good will 
should be handed over to the new interests 
without each one of the individual subscrib- 
ers in the now current campaign receiving 
some reimbursement for this good will—at 
least in proportion to their subscription. 

The Home Planting Bureau must have se- 
cured during the past three and one-half 
years, hundreds of thousands of requests 
for the booklet and other suggestions, and 
these names would undoubtedly make a de- 
sirable mailing list from the standpoint of 
mail order houses and others. In fact, we 
heard the head of one leading Nursery state 
that he would consider each one of these 
names worth $10. 

If private individuals do take over the 
Campaign, they should most certainly pay 
something reasonable for the good will, 
mailing lists, and any other worth-while 
matter that may have accumulated. The 
money thus secured from them might be 
used as suggested above, in apportioning it 
out to the individual subscribers or in pay- 
ment for some space in the proposed private 
Campaign, and this space be accredited to 
the A. A. N. in the future advertising. 

We have talked with but very few Nur- 
serymen who feel that they have received 
any benefit whatever from the money sub- 
scribed to this Campaign and certainly if it 
is now to the point where it will begin to 
repay some of the money expended through 
unsupplied demand created by the Cam- 
paign, the subscribers should benefit there- 
by in one way or another. 

Keystone State Nurseries, 
F. R. George, President 


Would Split the National Fund 


Editor American Nurseryman: 

In regard to publicity: I cannot see any 
reason why it could not be carried on suc- 
cessfully by private interests. However, I 
should like to see a plan worked out where- 
by only one-half, or maybe less, of the 
money from certain states or districts be 
used for national advertising. The balance 
should be used as “follow up advertising” in 
the local papers of said states or districts. 
It might possibly require a local advisory or 
publicity committee. 

C. N. Ruedilinger 
Minneapolis 


Go Ahead and Pay the Bills 

Editor American Nurseryman: 

In regard to the future of the National 
Publicity Campaign will say that there is 
no question that it will be perfectly satis- 
factory all around for the ones that are in- 
terested and feel that it is a paying venture 
to take it over and go right ahead with it 
and pay the bills. 

Shenandoah Nurseries, A. F. Lake, Pres. 
Shenandoah, Ia. 





National In Scope In Any Event 


Editor American Nurseryman: 

Whether the Campaign is carried on by 
the association or private interests it should 
certainly be under the direction of the 
association and national in scope. Section- 
alize this and it is doomed. Naturally, non- 
subscribers benefit and they would sec- 
tionally in like proportion. Any benefit 
from general advertising is obliged to affect 
the industry and whether it is coupled with 
the American Association, Southern Asso- 
ciation, or others, matters but little. The 
entire idea is making the public conscious 
of and interested in using the Nurserymen’s 
products. The number of coupons sent in 
is a guide to relative publication values, but 
no appreciable guide to interest created. 

Checking subscriptions by states and pub- 
lication circulation by states could possibly 
be an equable way of determining what pub- 
lications to use in an advertising campaign. 
If present agency affiliation is unsatisfac- 
tory, such can and should be changed. In- 
coming administrations may appoint more 
representative committees if such are now 
thought inequable. It takes plenty of en- 
thusiasm under able direction to obtain sub- 
scriptions. I don’t believe it could be done 
without the help and backing of the asso- 
ciation. 

1 or our company would not be inclined 
to subscribe if the Campaign should be 
handled privately; and, even as it is, with 
circulation of A. A. N. advertising in our 
locality, we certainly do not feel as if we 
are getting value received for our meager 
subscription. I venture to say that Atlanta 
or Georgia gets much less circulation in 


comparison with subscriptions, than eastern 
territory. 

W. R. Hastings, 
Atlanta, Ga. H. G. Hastings Co. 


Sooner pee the Better 


Editor American Nurseryman: 

In the matter of the future of the Na- 
tional Publicity Campaign, we think the 
sooner the whole scheme is abandoned the 
better. The results of the Campaign so far 
have only served to strengthen our convic- 
tion that until the Nursery industry is ready 
to control its production there can be no 
benefit from such a Campaign. 

Nursery stock can be so easily and rapidly 
produced that the output will outstrip any 
demand created by such a Campaign. What 
the Nursery business is suffering from now 
and has always suffered from, is unbridled 
production which results in cut-throat com- 
petition. 

Henry Kohankie & Son, 


Painesville, O. H. J. Kohankie 


Not Going Far Enough 


To a representative of the American Nur- 
seryman, C. R. Burr, Manchester, Conn., 
said last month: “We are not sure that the 
National Publicity Campaign has enough 
money to make the undertaking notably 
effective. It’s O. K. as far as it goes; but 
it doesn’t go far enough. 

“It is just like our putting a quarter-inch 
advertisement in the American Nurseryman 
when we should carry full page advertise- 
ment.” 





How To Propagate Roses 
Soft Wood Cuttings of Rootstocks 
Advocated by H. B. Tukey 


Green wood cuttings of multiflora root- 
stocks for the budding of roses should be 
made as early as the maturity of the new 
wood will permit, usually about July 1 in 
Western New York, declares Prof. H. DB. 
Tukey, horticulturist at the N. Y. Experi- 
ment Station, Geneva, who is making a 
study of various problems encountered by 
New York Nurserymen. Multiflora root- 
stocks may be grown from seed or from hard 
or soft wood cuttings, says Prof. Tukey, but 
three years’ tests made at the station indi- 
cate that soft wood cuttings are much to be 
preferred under New York conditions. 

A report on Prof. Tukey’s experiments 
will be found in Station Bulletin No. 598 
entitled “The Propagation of Multiflora 
Rootstocks for Roses by Soft Wood Cut- 
tings.”” While this publication is intended 
chiefly for Nurserymen, anyone interested 
in the propagation of roses will find it of 
value. A copy may be obtained free of 
charge upon request to the station. 


In commenting further on the results ob- 
tained, Prof. Tukey points out that bank 
sand proved to be the best rooting medium. 
A mixture of peat and sand gave good 
roots, but the plants failed to harden satis- 
factorily. Cuttings from the base and mid- 
dle sections of the growing canes were best, 
tip cuttings resulting in immature plants. 
The cuttings should be six to seven inches 
long, he says, and only the leaves should be 
removed. The cuttings should be set three 
inches deep, covered with glass and shaded 


Are 


immediately. Spraying lightly with water 
three times a day will keep the leaves fresh. 

Rooting takes place within ten days or 
two weeks, as indicated by new shoot 
growth. The plants shouid then be harden- 
ed gradually until after a week all protec- 
tion may be removed. A standard size 
frame will accommodate 400 to 500 cuttings. 
This treatment will give properly matured 
cuttings with sufficient top and root growth 
by fall to insure excellent material for lin- 
ing out the following spring. 


New Massachusetts Concern 


A development of special interest results 
from necessity for disposal of the growing 
stock of the Farquhar Nurseries, South 
Boston, Mass., one of the oldest and best 


known horticultural institutions in the 
country. 
The Dedham Nurseries, Inc., Dedham, 


Mass., has been formed to take over this 
stock. For fifty years—1882-1932—the 
Farquhar Nurseries conducted by R. & J. 
Farquhar Co., seedsmen, Nurserymen and 
landscape architects, have been building up 
an exceptional collection of plants. The 
concern has long been noted for its large 
stock of perennials, rock garden subjects, 
specimen evergreens and azaleas. If a plant 
is rare they were likely to have it. 

W. C. Curtis, formerly manager at Little 
Tree Farms, who heads the new company, 
intends to complete the liquidation by July 
1. A list of the plant material thus made 
available, on a revised price schedule, is in 
preparation; it will doubtless be in special 
— on account of the character of the 
stock. 








Royal Gladiolus Gardens, operating a 
Nursery at Orlando, Fla., have nm incor- 
porated by B. F. Barnes and others. 
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| WISCONSIN NURSERYMEN’S 
ASSOCIATION | 
! M. C. Hepler. Pardeeville, Secy. 


{ 








at the annual meeting of the Wisconsin 
Nurserymen’s Association in Milwau- 
kee, Republican Hotel, Feb. 11, President 
E. H. Ni'es, Harland, presiding. After an 
address of welcome by Executive Director 
Harry J. Tell, Milwaukee Association of 
Commerce, Haskel Noyes, Chairman Wis- 
consin Conservation Commission, explained 
in detail the state’s reforestation program. 
The state Nursery at Trout Lake will be 
increased to a very great extent to take care 
of this increased program. He felt that the 


N tthe: one hundred were in attendance 





L. J. BAKER, Fond du Lac 
President Wisconsin Nurserymen’s Assn. 
state was not in competition with commer- 
cial Nurseries, since all trees were intended 
to be planted on state-owned lands. How- 
ever, he also stated that trees would be sold 
for private reforestation enterprise. Some 
Nurserymen of the state of Wisconsin had 
approached the commission with an offer to 
grow the trees for much less than they now 
claim it costs them; but nevertheless the 
state felt it to be the best policy to grow its 
own. There are over 7,000,000 acres of 
land in Wisconsin suitable for reforestation. 

The plan for the organization of a Na- 
tional Retail Nurserymen’s Association, as 
outlined by vice-president A. C. Hanson, 
Hawks Nursery Co., Wauwatosa, was 
heartily indorsed and full cooperation of 
the association was pledged. 

The talk by Charles R. Hill, Chairman 
Commission of Agriculture of Wisconsin, on 
“Agriculture in Denmark,” was extremely 
interesting and instructive. Mr. Hill spent 
considerable time in Denmark while attend- 
ing the Internation&l] Dairy Congress there. 

Officers elected: President, L. J. Baker, 
Paker Nursery & Seed Co., Fond-du Lac; 
vice-pres., A. J. Edwards, Coe, Converse & 
Edwards Co., Fort Atkinson; secy.-treas., 
M. C. Hepler, North Star Nursery, Pardee- 
ville. 

Directors: Charles H. Hawks, Jr., The 
Hawks Nursery Co., Wauwatosa; E. H. 
Niles, White Elm Nursery, Hartland; Carl 
M. Gerlach, landscape contractor, Milwau- 
kee. 

Publicity Director: Thomas S. Pinney, 
Evergreen Nursery Co., Sturgeon Bay. 

Legislative Committee: W. G. McKay, 
McKay Nursery Co., Madison; A. C. Han- 
son, Hawks Nursery, Wauwatosa; James 
Livingston, Holton & Hunkle Co., Milwau- 
kee; N. A. Rasmussen, Rasmussen’s Nursery 
& Fruit Farm, Oshkosh; M. C. Hepler, North 
Star Nursery Co., Pardeeville. 

Several members were admitted. 


“Now, shall we stand by and refuse to 
cooperate and refuse to accept the help 
which in all sincerity is offered voluntarily 
and willingly?’”—A. C. Hanson. 
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All prices f. o. b. here. We have all kinds of stock you may want. 
SEND FOR TRADE LIST AT ONCE 


Per 1000 
1,000,000 Mastodon, to the trade........... $7.50 
1,000,000 Progressive .............ceceeees 4.25 
2,000,000 New Blakemore.................. 3.00 
ES i nth diedwesiudiakeds <i 2.25 | 
a eat aire o Lkd Coesisn eke 2.50 | 
Great New Youngberry, a fine new Dewberry—fruits an inch 
long, come in right after strawberry crop. 125,000............ 25.00 
| 


Strawberry Plants | 
of Quality | 


We Have a Full Line of Standard Varieties 





J.-A. BAUER 


The Strawberry Plant Man 


Judsonia, Ark., Box No. 45 4 











LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 








Japanese Roseflowering and Weeping 
Cherries, Flowering Crabs 


A. E. WOHLERT, 


All Sizes 
Narberth, Pa. 








SEEDS 
HERBST BROTHERS, Inc. 


Agents for T. SAKATA & CO. 
92 Warren St. NEW YORK 


Say you saw it in “American Nurseryman” 











CONIGISKY’S 


HAND COLORED PHOTOGRAPHS 
DOUBLE AGENT’S ORDERS 
Shrubs, Perennials, Evergreens, Roses 

in Life-Like Reproduction 
CATALOG AND PRICE LIST FREE! 


B. F. CONIGISKY 221-4 Hamilton st. 


Peoria, Ill. 








BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental Stock, 
especially Red Pine 


H. R. BRISTOL, Plattsburg, N. Y. 








PIN OAK SEEDLINGS 


Now is the time to plant Pin Oak, while they 
are scarce. The financial cloud will pass, so be 
ready for the bright days. 

I also have a surplus in Cortland, Black 
Twig. Delicious, Jonathan, Willow Twig, Grimes 
and Winesap apple. 


Arthur L. Norton, Clarksville, Mo. 











CACO GRAPE 
Vines and Cuttings 
Cc. D. WRIGHT 


Hamburg, lowa 











HORTICULTURAL BOOKS 
When in need of one or more books on 
Nursery practice or horticulture in any 
phase, apply for list (158 books) and 
price quotations to: 
AMERICAN FRUITS PUBG. CO., INC. 
P. O. Box 124, Rochester, N. Y. 








We Will Mail 
TRADE CIRCULARS 
PRINTED MATTER 


Addressed to 


“ AMERICAN NURSERYMAN” LISTS 


Your Mailing Problem Solved 

The AMERICAN NURSBRYMAN maii 
ing lists are declared to be the most ac- 
curate in existence—the result of years 
of compilation and hourly revision to 
keep them up to date. Directory lists 
are necessarily incomplete and out of 
date. They are postage-killers 
A SUPERIOR DIRECTORY SERVICE 


Send us your Trade Circulars, Price 
Lists, Bulletins, etc., for mailing out to 
our comprehensive lists of Nurserymea 
of U. S. and Canada, in any lots from 
1,000 to 5,000 in certain states or sec- 
tions if desired, at following rates: 


Per M 
a Ee errr re $4.00 
REI 6s caBdontarcncsvecctuscs 3.50 
Folding por fold... ssessesccceee 75 
GED cc ceweccces oe RSE 1.00 
Mailing* (single inclosure)........ 2.00 


(Each additional inclosure $1 per M 
Cash in advance required for postage 
stamps or other material supplied by us 


*Snecial Mailing Charge—In cases 
where extra labor is required in order to 
conform to special government postal 
laws and regulations (Section 435% P. L. 
& R.) as to sorting, etc —$2.00 per M 
extra. 

Matter may be sent to us folded; Gov- 
ernment stamped envelopes may be 
used: thus eliminating folling and stamp 
ing costs ct this end. 

Exclusive, Comprehensive Lists. Time 
Saving. Your Malling Problem Solved. 
AMERICAN FRUITS PUB’G. CO. 
P. O. Box 124 Rochester. N. Y. 
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Direct Mail Selling in the Nursery Business 


“Direct Mail Selling in the Nursery 
Business” was the subject of a discussion 
by M. C. Burgess, Burgess-Roseberry Co., 
Minneapolis, before the convention of the 
Northern Retail Nurserymen’s Association 
in Minneapolis. He said: 

Statement of Facts—Increasing popular 
interest in home beautifying is opening new 
and greater opportunities for the sale of 
Nursery stock and landscape service. Pop- 
ular home magazines are giving strong em- 
phasis to gardening and landscaping. The 
December issue of Better Homes & Gardens 
alone carried six articles on gardening 
arousing interest for the 1932 season. 

Merchandising policies of Nurserymen are 
becoming standardized giving the public 
confidence in the Nursery stock offered by 
established firms. 

Progressive Nurserymen are _ schooling 
employees to do suggestive selling which 
helps the buyer carry out his plans, and also 
increases sales per customer in a substantial 
way. 

The Market for Nursery Stock—City 
customers both in districts of new homes 
and in older districts are excellent custom- 
ers to cultivate. Owners of smaller homes 
will buy and do their own planting. Owners 
of larger homes have the money to engage 
a landscape architect. 

Suburban customers both on the out- 
skirts of cities and operators of small and 
large farms are buyers of some beautifying 
stock. Their largest purchases are of fruit 
and berry stock for commercial growing. 

Retailers of Nursery stock represent the 
wholesale market. 

A mail order business can be developed 
with all three of the above groups of buyers 
at distant points. 

Competition—Competition comes more 
from other lines of business striving to get 
part of the customer’s dollar. Automobiles, 
movies, radio, clothes—all are more serious 
competitors than other Nurserymen. 

There is some competition from strictly 
mail order Nursery houses advertising 
heavily in magazines and by catalogues. 
But the local man has every advantage if he 
will do the necessary advertising to make 
himself well known and establish confidence 
with his stock and service. 

Advertising—aAt present so far as we can 
determine no consistent direct mail adver- 
tising is done by local Nurserymen. Pieces 
may be mailed at various times, but no 
definite program of customer cultivation is 
followed out to selected customer and pros- 
pect lists. 


Mailing List Plan—Any direct mail ad- 
vertising program is built around a mailing 
list of customers and prospective customers. 
Customer names taken from records should 
be checked for accuracy of spelling and ad- 
dress, and placed on cards of 3x5 or 4x6 
inch size and classified according to city, 
suburban or retailer. Prospective customer 
names should be collected from lists of peo- 
ple, home and farm owners in the territory 
to be cultivated; also placed on cards and 
classified. Prospect names can be obtained 
from inquiries for catalogues, from custo- 
mers, from records of new residents and 
homes built in your territory. 

Suggested Advertising Plan—The 
simplest and most economical form of direct 
mail advertising is the government lc post- 
card. It is quickly and easily read and kept 
for reference. It is successfully used by 
millions in all lines of business and is more 
effective in some cases than direct mail ad- 
vertising costing several times as much. 

In addition to postcards each Nursery 
should prepare a price list or illustrated 
folder giving complete information about 
its location, variety of stocks, policies, guar- 
anties and service. A simple or elaborate 
folder can be prepared according to the vol- 
ume of business done and money set aside 
for advertising. In addition to postcards 
and price list folder—other printed or mim- 
eographed pieces can be prepared accord- 
ing to the money available and the mer- 
chandise to be sold. 

A mailing schedule can be arranged ac- 
cording to the heavy selling seasons. A 
minimum of eight postcards might be 
planned to feature different items at the 
proper time. Each postcard should offer the 
price list or illustrated folder on request. 

Summary— With popular interest in home 


Send for Late List 


Showing 
Grade Count 
Howard Rose Co. 


HEMET, CALIFORNIA 





beautifying, gardening and fruit and berry 
raising on the increase, Nurserymen every- 
where have every reason to spend money 
and effort consistently and persistently on 
direct mail and other forms of advertising 
to let customers and prospective customers 
know who and where they are, and what 
they have to sell. 


@bituarp 


John P. Rice 
John P. Rice, well-known Nurseryman, 
Geneva, N. Y., died Feb. 14 at his home 
after a long illness, aged 61. He operated 
the business of Rice Brothers Co., for nearly 
20 years. Since his retirement therefrom a 
few years ago he conducted a large green- 











JOHN P. RICE 


house in Geneva. He served several terms 
as president of the Geneva Chamber of 
Commerce, which he helped to found. He 
was long a member of the national and 
state Nurserymen’s associations. Surviving 
relatives are: his wife, a daughter, Helen 
Rice, Geneva; two sons, John T., New York, 
and T. Raymond, Princeton, N. I; a sister, 
Mary Rice, and a brother, Terrence W. 
Rice, both of Geneva. 


Thomas S. Duane, pioneer Nurseryman 





and orchardist, Franklin Canon, Cal., died 
recently, aged 69. 
SO er en eB, ccc ecceccnns $ 50.00 
2. « = eee 75.00 
Ly ge eae 125.00 
LECT NO. 1 


Brewer’s Crescent Nurseries 
Council Bluffs, lowa 








Waterlilies & Fancy Fish 


SEND FOR WHOLESALE LIST 


Buskirk’s Independence Nurseries Co. 
INDEPENDENCE, OHIO 











STANDARD GARDEN TRACTOR: it 
Plows 


A pewerful tractor for small farms, 
Gardeners, Florists, Nurseries, 


Fruit Growers and Poultrymen. 
EASY TERMS 





—Does 
STANDARD ENGINE COMPANY 
$242 Como Ave. Minneapolis, Minn. ~*~ 








New Philadelphias, Red Leaf Barberry, 
Kolwitzia, Spirea A. Waterer, Frobelli, 
Van Houtte, Hyd. Arborescens, Euony- 
mous Seiboldi, and Ibolium Privet, field 
grown, in all sizes of quality stock. 


WRITE FOR PRI 
R. H. MURPHEYS SONS 


Wholesale Nurserymen URBANA, OHIO 





WESTCOTT NURSERY CO. 
Falls Church, Va. 
400 Acres of 
EVERGREENS, SHRUBS, TREES 


Write for Price List 








American Bulb Company 


Importers and Growers o 
Dutch Bulbs, Geanee, Tuberoses, Gladiolt, Hardy 
Lilies, Manetti, Lily of Valley, Spagnum Moss. 
Send For Free Catalogue. 
31-37 W. 27th St. 1335 W. Randolph St. 
New York City Chicago, Ml. 





GRAPE VINES 
CURRANTS, GOOSEBERRIES 
Specializing in the growing of these items 

for forty-one years. WE KNOW HOW. Let us 
quote on your requirements. 
The F. E. Schifferli & Son Nurseries 

FREDONIA, N. Y. 











ARBOR VITAE 


American and Pyramidal 
5-6 ft. 6-7 ft. 


New low prices. Car lot or less. 


BARNES & HUBER’S NURSERY 
R. F. D. 9, Sta. K., Cincinnati, Ohio 








THIS SIZE SPACE 


$2.10 Per Issue 
Under Yearly Term $1.90 








SPECIALTIES—Small Fruit Plants 


Grape Vines, Currant, Gooseberry, Red 
and Black Raspberry suckers and Trans. 
Strawberry, Rhubarb, Asparagus 
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MICHIGAN ASSOCIATION OF | 
NURSERYMEN 


fl. t. W. Kriek -onene, Secy. 


| 











NNUAL meeting of the Michigan Nur- 
A serymen’s Association at Hotel Fort 

Shelby, Detroit, Feb. 18-19, was a 
marked success. Desire for cooperation be- 
tween members was expressed in many 
ways. 

Outstanding feature was the address by 
Vice-President A. C. Hanson, Hawks Nur- 
sery Co., Wauwatosa, Wis., on “A National 
Retail Nurserymen’s Association” which ap- 
pears in this issue. The proposition to form 
such an organization was enthusiastically 
indorsed by the Michigan Association and 
the following committee was appointed by 
President Frissel to give full cooperation: 
C. A. Krill, Prudential Nurseries, Kalama- 
zoo; Edward Greening, Greening Nurseries, 
Monroe; N. I. W. Kriek, Cottage Gardens, 
Lansing. 

P. J. Manahan, Pontiac Nurseries, Romeo, 
was appointed delegate to the annual con- 
vention of the A. A. N. in July. 

R. J. Coryell, Coryell Nurseries, Birming- 
ham, was honored by the members for his 
outstanding service to the Michigan Asso- 
ciation and was made an honorary life 
member. 

The Hotel Fort Shelby, headquarters of 
the convention, lived up to its slogan, 
“Aglow with Friendliness.” Food and 
other accommodations were excellent. Ed- 
ward Greening was toastmaster at the ban- 
quet, Feb. 17. 

The officers were retained for another 
year: President, Martin Frissel, Muskegon; 
vice-pres., Harry Malter, I. E. Ilgenfritz’ 
Sons Co., Monroe; secy.-treas., N. I. W. 
Kriek, Cottage Gardens, Lansing. 


First Michigan Short Course 


First short course for Nurserymen con- 
ducted by Michigan State College, East 
Lansing, was that of Feb. 8-12. rom 40 
to 50 Nurserymen, landscape men and gar- 
deners attended most of the sessions. In 
welcoming the students Director V. R. 
Gardener, of the Michigan Expt. Sta., re- 
ferred to modern methods of merchandising 
and the value of advertising. 

R. J. Coryell, Birmingham, in his Nur- 
sery outlook spoke of the interest of home 
owners in specimen plants and in material 
for attractive hedges. The use of paraffin 
wax in Nurseries wgs outlined by J. A. Neil- 
son of the college staff, whose research work 
in this line is well known to readers of the 
American Nurseryman. He also suggested 
wrappings of paper or fine wire screen as 
effective protection against rodents in Nur- 
sery rows. Insect pests in Nurseries were 
named, with control methods, by Miss E. I. 
McDaniel of the college entomological de- 
partment. 

Peter Patterer, Battle Creek, recommend- 
ed test gardens for Nurserymen, for testing 
plants as to hardiness, flowering character- 
istics, adaptability to location, ete. New 
plants for Nurserymen was the subject of a 
talk by E. W. S. Stanton, Gross Ile. Plant 
diseases in Nurseries were cited, with reme- 
dies, by F. C. Strong of the college. Nur- 
sery soils were discussed by N. L. Partridge, 
of the college. 

Increasing Nursery sales was the subject 
of talks by Edward Greenine. Monfde, and 
Mr. Coryell. Rock plants were discussed by 
F. W. Campbell, Royal Oak; fruit varieties 
by R. E. Marshall, of the college; propaga- 
tion, by A. Newhouse, Cottage Gardens, 
Lansing; landscaping by N. W. Laird and 
O. I. Gregg; catalogue making by N. I. W. 
Kriek, Lansing. 








“Dahlia Root Storage at Different Tem- 
peratures”’ is the title of a bulletin recently 
issued by the Boyce Thompson Institute for 
Plant Research, Yonkers, N. Y. 
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JOIN THE RANKS 


LAKE’S 


Satisfied Customers 


It Costs You No More 
to get 


BETTER QUALITY 


Let Us quote you prices 
on 


Your List of Needs 


YOU TOO 
Will Be Convinced 


Shenandoah Nurseries 
SHENANDOAH 
IOWA 
Since 1870 


PERFECTION 
MARKERS 
Plant Stakes 
Nursery Markers 
ow Markers 
Plot Markers 
Plant Labels 
All made of galvanized steel. 
Last for years. Readily changed 
te _. different markings. 
ard is glass covered. Let us 
odd TT help you mark your stock with 


certaint d 
NO woop STAKES. and economy. 


TO PREPARE a 


NO PAINT TO PEEL B 


Use Perfection Mark- [i our z 
ers and be absolutely 4 y . 
certain! Kot Dec tty, 
A trial will prove their Bia j 


worth. —. a 
Write for descriptive 
literature and remarkably 
low prices. 
S-W SUPPLY CO. Nursery-Plot-Row-Markers 
Girard, Kansas Card 2 1-2x41-2 inches 






















Rhododendrons, Kalmias 
and Azaleas 


We can supply both collected and nur- 
sery-grown plants of the above in any 
quantities and sizes. 

Orders booked now for fall and spring 
shipments. 


LINVILLE NURSERIES 
LINVILLE, NORTH CAROLINA 
Price list upon application 


Address all communications to: 
L. A. and P. J. A. Berckmans, associates, 
Washington Road, Augusta, Georgia 














PRIVET— 


Our Privet is first class in every respect and 
it is time to think about your spring require- 
ments. Prices on not less than thousand lots. 


Amoor River S. Privet 


2 yr. 18” and up, light, $10.00 per M 
2 yr. 30” and up, branched, 12.00 per M 
California Privet 
2 yr. 2-3 ft., 3 br. & up, $12.50 per M 
1 yr. 12” and up, 3 br. & up, 7.50 perM 


We can quote Apple and Peach upon request. 


BLOUNTVILLE NURSERIES, Inc. 


BLOUNTVILLE, TENN. 





Buxus sempervirens and 
B. suffruticosa at reasonable 


prices. Quantity production; 
selected and graded plants 
shipped on each order. 
Write today for new list of 
sizes and prices. 


Canterbury Nurseries, Inc. 
Box A, Easton, Md. 














Chinese Elm 


JAP. FLOWERING CHERRY 
JAP. WEEPING CHERRY 
PAUL’S SCARLET THORN 
FRUIT TREE SEEDLINGS 


C. L. rates to some point near you. 
Ask for trade list. 


Washington Nurseries 


TOPPENISH, WASH. 


Small Fruit Plants 
ey Shrubs— Evergr eens 
And Lining Out Stock 
Grown in the Heart of Ohio 
Send for Complete Wholesale Price List 


. N. SCARFF’S SONS 


NEW CARLISLE, OHIO 


















PEACH PITS 


OUR PITS COMPARE FAVORABLY 
WITH THE BEST 
HOGANSVILLE NURSERIES 


Hogansville, Georgia 


NURSERY TOOLS 


LEONARD FULL-STRAPPED SPADES 
KUNDE KNIVES AND SHEARS 


Write for 96-page Wholesale Catalog 
illustrating over 600 Hand Tools 


A. M. LEONARD & SON 
PIQUA. OHIO 

















Special Plate Book 
80 COLORED PAGES 
Special Sample Price $1.50 
PROCESS COLOR PRINTING CO. 
Searle Bldg. ROCHESTER, N. Y 


7,000,000 EVERGREENS 
Lining Out and Rooted Cut- 
tings, Transplants and 

mens up to 10 ft. Rock Garden 
plants in 200 varieties. Hardy 
outdoor Ferns in 20 varieties. 
Our trade list will interest you. 


FERNDALE NURSERY 


Ludvig Mosbaek, Askov Minn. 




















The Outdoor Living Room 
A Book for Every Home Owner 
By L. W. Ramsey and C. H. Lawrence 
A Guide for Nurserymen 
Large 8vo., pp. 120, Illustrated 

Postpaid: 


AMERICAN FRUITS PUBG. CO. 
Box 124 Rochester, N. Y. 


MUGHO PINE 


Our Specialty. 
Also a complete line of Evergreens. 


Fairview Evergreen Nurseries 
Fairview, Erie Co., Pa. 











MILLIONS OF 
AND SHRUBS 
Hundreds of Varieties. 
Seedlings 


and Transplants 


Nurserymen write for our Price Lists 


——_ FORESTRY Co. 
hi , Wis oan si 
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Chaotic Condition Due to National Plan Lack 


Says Reorganization Committee of Society of American Florists—‘‘Catch-as-Catch- 
Can Practices’’—Of Special Interest to A. A. N. Members—Recommendations 


The reorganization committee of the So- 
ciety of American Florists has submitted 
its report to the board of directors. The 
subject may be of special interest to mem- 
bers of the American Association of Nur- 
serymen who may feel that a similar survey 
with recommendations in the Nursery trade 
would be profitable. 

In its introduction the report states that 
the florist industry, no less than most 
others, is suffering from lack of control and 
direction; “confusion prevails everywhere; 
catch-as-catch-can practices, dog-eat-dog 
policies are the order of the day. Mean- 
while production outstrips distribution with 
consequent falling prices. Scaling down of 
prices in an effort to stimulate business has 
been common as retailers and distributors 
have reached out for new customers at 
lower price levels. 


Underlying Reason 

“The underlying reason for the chaotic 
conditions has been the absence of a Na- 
tional Plan which would bring the industry 
into perfect working harmony. The florist 
industry must reorganize itself, revamp its 
production and distribution along sane, 
practical and economical lines.” 

Plan for reorganization of the florist in- 
dustry lists as the first two steps: 

1. Bring production and distribution un- 
der control through group action with each 
branch of the industry so set up that it can 
attack its own individual problem and at 
the same time cooperate with all other 
a in forwarding the cause of general 
relief. 

2. Stabilize the industry through the in- 
stitution of a nation-wide credit system 
which will lift from the shoulders of the de- 
serving the credit burdens of the unworthy, 
which the present system of distribution has 
saddled upon them. 

Nurseryman Loss’s Group Idea 

Details of administration and manage- 
ment as recommended in the reorganization 
have important bearing. A feature of par- 
ticular interest in connection with Nursery 
trade problems is the grouping plan, pro- 
posed in the florists reorganization. It is 












One of the most eom- 
plete lists published ef 
EVERGREEN and DE- 
CIDUOUS 

SHR 


TREES and 

UBS. wiYviz' 

CUTTIN GRAFT 
SPLANTED 


an 

STOCK. Write for copy. 
Kelsey Nursery Service 

50 Church St., New York 


Established 1878 
Member A. A. N. 





stated in the report that for the nation-wide 
program the industry should divide itself 
into its normal groups, the more efficiently 
to devise remedies. In the case of the 
florists, the groups at present listed are: 
Wholesale greenhouse producers, wholesale 
and commission dealers, retail greenhouse 
producers and retail dealers. 

It is significant that, just what it is pro- 
posed to do for the florists, leaders in the 
Nursery industry have proposed as essential 
provision for solving problems in that in- 
dustry. 

Mr. Hanson’s Nursery Plan 

The earnest effort to bring order out of 
chaos as regards distinction between whole- 
sale and retail prices and actual practice 
therein which Mr. Hanson of the Hawks 
Nursery Co. has been making is directly 
along the line of the florists’ efforts. 

It may be that Mr. Hanson’s efforts to 
bring about in the Nursery trade exactly 
what the reorganization committee of the 
Society of American Florists proposes— 
supplying “a National Plan which would 
bring the industry into perfect working har- 
mony’’—may be entirely successful through 
other than reorganization methods. 

That there is sentiment in the Nursery 
trade that something little short of reor- 
ganization is needed is shown by expression 
at the Pennsylvania Nurserymen’s annual 
meeting, as well as by the repeated ex- 
pression of dissatisfaction by the numeri- 
cally strong retail Nursery interests through- 
out the country for several years, as the 
result of “lack of control and direction,” 
which the florists’ committeee report 
laments. 

Membership Body Activity 

The probability is that Nursery trade or- 

ganizations all over the country will find it 








CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 
eountry. Write and get our ideas be- 
fore placing your order for your next 
catalog. Glad to send you samples 
without obligation. 


The L. W. Ramsey Company 


Advertising for Nurserymen 
430 Union Bank Bldg. Davenport, lowa 








Cc. R. BURR & COMPANY, INC. 
Manchester, Conn. 
BULLETINS MOVING 


FREQUENTLY WITH SOME 
LOW PRICES 








Princeton Nurseries 
of PRINCETON, N. J. 
SUPERIOR 
Hardy Ornamentals 








highly desirable, if not absolutely necessary, 
to provide for ample time in convention pro- 
grams for discussion of “control and direc- 
tion” of trade affairs, rather than indefinite 
programs—and this, too, by membership 
body activity instead of committee action. 


John S., Charlotte A. and John A. Arm- 
strong have incorporated the well-known 
Armstrong Nurseries, Ontario, Cal., $100,- 
000. 


Lath House That Will Not Drip—John 
Dinsmoor, Montebello, Cal., has designed a 
lath house that will not drip; he offers to 
provide plans. 


Horticultural Broadcasting—aA series of 
15-minute radio talks on gardening to con- 
tinue for 12 weeks was begun over WEAF 
and 46 stations Feb. 10 by Richardson 
Wright, editor House and Garden. 





High Quality Spray Hose—Many in the 
trade will be interested to learn that as the 
result of special study of requirements a 
high quality spray hose having exceptional 
strength and compactness is produced by 
one of the Akron, O., concerns, the Diamond 
Rubber Co. This hose is lighter in weight 
than braided hose and equally resistant to 
oils and chemicals, withstanding pressures 
up to 500 pounds. Another brand is made 
especially for high pressure horticultural 
spraying, in orchards, etc. 


Big Nursery Operations 


A series of illustrations recently produced 
by the Caterpillar Tractor Co., Peoria, IIl., 
shows in remarkable variety the big jobs 
which Caterpillar tractors are called upon 
to do. Seemingly there is no limit to the 
cost-cutting methods devised on the scale 
of moving power of trained elephants in the 
Orient. Of late these powerful tractors 
have been put at work in large Nursery 
acreages to great advantage in the matter 
of time and cost of operation. The Nursery 
industry is no exception to the rapidly 
growing practice of eliminating costs of pro- 
duction in the trades. Exhibits at recent 
Nursery trade conventions clearly show this. 


IT COSTS LESS THAN 21 CENTS A 
MONTH TO KEEP IN TOUCH WITH THE 
TRADE THROUGH A REAL NURSERY 
TRADE JOURNAL. 





RED SPRUCE AMERICAN 
ARBORVITAE 
at and at 
$3.50 per Ib. $3.00 per Ib. 


Collected in 
Maine, New Hampshire and Vermont 
Certified as to origin and tested for 
germinative ability. 
Available in 
quantities at 


reduced rates. 


Desk JI 











SACRIFICE PRICES 


New Prices on American Elm Trees 


Per 100 Per 100 
6- 8 feet...... $20.00 ia inch. .$ 90.00 
8-10 feet...... 35.00 144-2 inch.... 1 
1%-14% inch. . 60.00 2-2% inch.... 178.00 
PFUND- “ NURSERIES” 


BELL “ELMHURST 
Lake Street, Elmhurst, Illinois 
200 Acres of Choice Nursery Products 














YOUR BUSINESS ANNOUNCEMENT THE YEAR AROUND IN 
The Mirror of the Trade A\MERICAN NURSERYMAN §2ead from Cover to Cover 


Will protect your interests in a medium used regularly by competitors and you need give the matter no further thought knowing that 


your sign is displayed day and night from coast to coast as Nursery 


men repeatedly turn these pages in reference. 


$3.80 per column-wide inch per month (TWO INSERTIONS) under yearly term. 
AMERICAN FRUITS PUBLISHING CO., P. O. Box 124, Rochester, N. Y. 


Forms close: 10th and 25th 


March 1, 1932 


Opens a Baltimore Branch 

With the best year in its history just past 
and signs pointing to an even better one in 
1932 the Titus Nursery Co., Waynesboro, 
Va., producing fruit trees, ornamentals and 
landscape sczvvice, has- opened a_ branch 
office for who'esale and retail distribution 
in Baltir-orc, as just announced by the 
manager, E. M. Quillen. This is the second 
eastern ofiice of the company, one for 
wholesale purposes having been opened in 
York, Pa., last year; this office having been 
changed to a retail outlet with expanded 
activities 

Washington, Paltimore, Philadelphia, New 
York and several larre government projects, 
contracts on which have been received by 





E. M. QUILLEN, Waynesboro, Va. 
Manager Titus Nursery Company 


the company, may be served from the Balti- 
more point, while shipments in excess quan- 
tities will be made from Waynesboro to that 
distribution center. 

W. J. Billerbeck who two years ago 
assumed charge of the wholesale division of 
the company is manager of the Baltimore 
branch. Associated with him is David 
Grove, of Waynesboro; also several others 
from the [altimore area. The branch is on 
Ford Avenue, near the B. & O. R. R. yards. 

Manager Quillen says that while orders 
came in slowly at the beginning of the year, 
they have been almost doubled since. The 
increase is mostly in landscape work. 
Harry Stewart, graduate of the University 
of Maryland, recently teacher of agricul- 
ture has become associated with the com- 
pany in the landscape department. 


Place for Zone Presidents 


Editor American Nurseryman: 

The zoning proposition as discussed seems 
a step forward in the right direction; how- 
ever, we do not want to weaken the National 
Association. 

I feel that the presidents of such regional 
associations should automatically become 
members of the Executive Board of the Na- 
tional Association.—C. N. Ruedlinger, Min- 
neapolis. 


For Legislative Problems 


Editor American Nurseryman: 

Answering your inquiry of Feb. 19, rela- 
tive to the proposal to divide the country 
into horticultural zones, there ought to be 
an advantage in such an arrangement where 
legislative problems of a regional nature 
arise.—Henry Kohankie & Son, H. J. Kohan- 
kie, Painesville, O. 


Retail Nurserymen’s Association 


When this subject was presented for ap- 
proval of the Pennsylvania Nurserymen’s 
Association it was voted down without dis- 
cussion. 








AMERICAN NURSERYMAN 


E. P. BERNARDIN 


Parsons 


Wholesale Nurseries 
PARSONS, KANSAS 
Established 1870 








Specialties 

Amoor River North Privet, 2 yr., 

2-3 and 3-4 ft., well branched. 
Bungei Catalpa, 4} te 8 ft. Stems. 
Lombardy Poplar, 5-6 to 10-12 ft. 
American Elm, 8-10 ft. to 3 in. cal. 
Lonicera Bella Albida, 2-3 to 5-6 ft. 
Deutzia Pride, 2-3 to 5-6 ft. 
Forsythia Asst., 2-3 to 4-5 ft. 
Elders Asst., 2-3 to 4-5 ft. 
Cornus Asst., 2-3 to 4-5 ft. 
Tamarix Asst., 2-3 to 5-6 ft. 
Purple Wisteria, 2 & 3 yr. 
EVERGREENS—Biotas and Jun- 

ipers, in good supply. 

Long List of Ornamentals 
in generous supply. 








CHINESE ELM— 


Excellent trees of this elm are 
offered from our blocks for 
spring shipment in all sizes. 
We will quote special prices on 
this item and on Oaks, Maples, 
Elms, Evergreens, Shrubs, Vines, 
Privet, Fruit Trees, etc., etc. 


Mount Hope Nurseries 


Lawrence, Kansas 
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FIRST AND LAST PLACE TO LOOK - 





THE STANDARD 
CYCLOPEDIA 
OF HORTICULTURE 


By Dr. L. H. Bailey 


| 
Whether your business is local, 
sectional, or national in scope, you | 
and your employees need this | 
work for handy reference day in | 
and day out. | 
27,000 Sets in Use | 


Over 4,000 color, halftone and line 
illustrations. Three convenient 
volumes, bound in fabrikoid 
$28.75 cash with order or 
$2.50 down and nine monthly 
payments of $2.50 | 
| 


—_——_—_——-Mail Today 


American Fruits Pubg. Co. 
| P. O. Box 124, 
Rochester, N. Y. 
| Please send me the CYCLOPEDIA. 
enclose $28.75 in full payment. | 
| | | Please send me application blank 
| for special term payment offer. 


Name 
gt er ‘ 








ee ee 


[PEACH PITS 





Fer Intormator end NEW LOW PUCEL WRITE 


W/ALTER E. CLARK & SON MILFORD, CONN. 





Say you saw it in “American Nurseryman.” 


NOTICE 


All “American Nurserymen” wishing to 
do business with Europe should send for the 


HORTICULTURAL ADVERTISER 


This is a British Trade Paper read week- 
ly by all the chief accredited horticultural 
traders. Annual subscription to cover cost 
of postage, $1.85. Money orders payable 
at Nottingham. 

As the H. A. is a purely trade medium, 
applicants should, with the subscription, 
send a copy of their catalogue or other 
evidence that they belong to thc nursery or 
ceed trades. Address 


Horticultural Advertiser (1930) Ltd 
Nottingham, England 








—_— line of 


Trees Shrubs Plants 
Prices right. 


JOBBERS’ TRADE SOLICITED 
T. W. RICE, Geneva, N. Y. 


Wholesale and Retail Nurseryman 








“I Started asa 
Nurseryman’”’ 


Anthony Mazzetti of Tucka- 
hoe, N. Y., writes: “Your 
lessons were a great help in 
gaining the position I now 
hold. I started as a nursery- 
man but now I am a land- 
scape salesman receiving a 
far bigger salary. I thank 
you for the wonderful atten- 
tion you gave during my 
course of study, and as a 
graduate of your school, I 
recommend it very highly.” 





Anthony Mazzetti 


Learn Landscape Architecture 
At Home -+ + By Mail 


If you own a nursery, it will greatly in- 
crease your profits. If you work in a 
nursery, it will raise your salary. Our 
home study course will prepare you in 
less than a year to enter this profitable 
work. Send coupon for FREE booklet 
describing the course and opportunities. 


AMERICAN LANDSCAPE SCHOOL 
71 Plymouth Bidg. Des Moines, Ia. 
Please send me a Free Booklet mentioned 
above. 
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Yard and Garden Contest Director’s Rejoinder 


Editor American Nurseryman: 

In your issue of Feb. 1 (Page 55) there 
was published a report of severe criticism 
of the National Yard & Garden Contest ad- 
ministration as made at the Eastern Nur- 
serymen’s Association meeting by Mr. J. W. 
Johnston of the New York Herald. The 
essence of his remarks appeared to be: 


1. We did not cooperate with him. 


2. We should not encourage any other 
planting campaigns in the Greater New 
York area except his own. 


Then in your issue of Feb. 15 (Page 81) 
I note another statement from Mr. Johnston 
to the effect that his remarks as previously 
published were “not entirely fair’ to us. 
He has also written me that his remarks 
intimated an attitude he did not “‘altogether 
take.” Well, if his remarks as he now ad- 
mits were “not entirely fair’? they must be 
partly unfair and if he did not “altogether 
take” this unfair attitude he must have just 
sort of half meant what he said when he 
was granted the privileges of the floor at 
the Eastern meeting. Really, it seems to 
me that a man in Mr. Johnston’s position 
should know exactly what he is talking 
about when he publicly criticises any person 
or program. 

Now I am put under a disadvantage in 
answering Mr. Johnston because I don’t 
know what part of his criticism was fair 
and what part is unfair or what attitude he 
took altogether and what only part way. 
And why was it necessary to attack us at 
all? Has the business of selling advertising 
space become so difficult that a salesman 
can no longer rely on the sound arguments 
of circulation, subscriber buying power, 
reader interest and publication influence? 
I do not believe so. And is the competition 
of the little home town papers so ruinous 
that a great metropolitan daily must hedge 
itself about with a quarantine on local com- 
munity enterprise? I have heard of a lot 
of plant quarantines, but I have never yet 
heard of a quarantine on planting publicity. 

Now let’s see what are the facts of the 
case in regard to cooperation. I have con- 
sulted our office records and I find that I 
wrote Mr. Johnston on January 20th, March 
11th, March 24th and April 10th last year 
inquiring if the New York Contest could be 
conducted again and offering him our serv- 
ice. (No answer to any of these letters.) 
On May 7th I sent him samples of our con- 
test supplies and another letter offering him 
our service. (No answer.) Under dates 
of June 20th, July 13th, September 8th and 
September 16th I invited him to enter his 
winners for the national prizes. (No replies 
to any of these communications.) On Sep- 
tember 21st I wrote Mr. Derrill W. Hart 
and two other Herald contest judges asking 
them to see if they could not persuade Mr. 
Johnston to join with us. This move also 
failed. In early December I stopped off en 
route to Washington, D. C. and personally 
called at Mr. Johnston’s office in the Herald 
building. He was not present so I offered 
his assistant our national contest service 
again and expressed the hope that the 
Herald would join with us in 1932. (No 
sale.) Then to complete the year cycle I 
wrote Mr. Johnston, December 31, 1931, 
asking him if his contest would be repeated 
in 1932. I am still waiting for a reply. 

These facts, I believe, will convince any 
fair-minded person that it is not us but Mr. 
Johnston who will not cooperate. I could, 


if necessary, go into our correspondence 
files for 1930 and show that in that year, 
also, Mr. Johnston, then with the World, 
would not have anything to do with us and 
that whatever cooperation we did receive 
from the World was secured through Mr. 
J. D. Sullivan and Mr. Joseph Milton. 

Now as to the demand that we cease to 
encourage the smaller town planting cam- 
paigns in the New York area on the theory 
that a metropolitan organization with a lot 
of money can do the job better than local 
civic leaders who, by the way, are glad to 
cooperate with our national planting move- 
ment: 

Let me say in this connection that after 
working with hundreds of these local civic 
leaders in ail parts of the country now for 
four successive seasons, I am convinced that 
size of a contest is no criterion of efficient 
management and that accomplishment in 
this field is not the prerogative of the man 
who spends the most money. Just by way 
of example let me commend to you such 
local contest leaders as Mr. Cameron Shipp, 
editor of the Kew Gardens Post, or Mr. F. 
M. Dunbaugh of the Glen Cove Record, or 
Mr. Chas. E. Coons of the Middletown, N. 
Y. Herald. 

These good people and hundreds like 
them throughout the country, spend their 
money, too, and give their time and use 
their influence to encourage the home plant- 
ing movement. They represent local com- 
munity spirit, an invaluable aid to us in the 
garden contest field. Have we any right to 
refuse these leaders the benefit of our 
assistance? At the same time that they 
have been beautifying their towns through 
the garden contest, the big metropolitan 
competition has also scored a notable suc- 
cess. 

After all, isn’t the Yard & Garden Con- 
test movement established to make America 
a more beautiful and fruitful nation and 
in the work of doing good isn’t there room 
for everybody? 

Geo. M. Sheets 
Feb. 18, 1932 


Tax Affects Competition—In Los An- 
geles, Cal., organized florists have secured 
provision of a city: license tax of $300 a 
year applicable to flower peddlers. The tax 
on florists shops and stands remains at $30 
a. A direct result of organization 
effort. 


T. G. Owen & Son, Columbus, Miss., de- 
claring that the firm operates the largest 
combined Nursery and greenhouse establish- 
ment south of the Ohio River, has opened a 
salesroom in Memphis, Tenn. The main 
plant at Columbus,: Miss., consists of ap- 
proximately 10 acres under glass, several 
acres under lath houses, and 300 acres 
planted in ornamental evergreens suited to 
the South. 





FOR YOUR CONVENIENCE 
Phone Normal 5832 


for 


ROSES—SHRUBS 
EVERGREENS 


Verhalen Nursery Co. 
P. O. Box 3 
Normal, Iil. 

Max C. Gould George F. Verhalen 











Blaze is New J. & P. Rose 


Blaze is the name awarded by the jury 
of five horticultural editors: Dr. J. Horace 
McFarland, president and editor, American 
Rose Society; Richardson Wright, editor 
House & Garden; Leonard Barron, editor 
American Home; Chesla C. Sherlock, editor 
Ladies’ Home Journal; Miss Grace Tabor, 
editor Woman’s Home Companion. 


The rose, an everblooming hardy climber, 
cross between Paul’s Scarlet Climber and 
Gruss an Teplitz, is so unusual and such a 
new departure in rosedom that. Jackson & 
Perkins Co., its owner and distributor, 
wanted a good, descriptive name. They ap- 
pealed to all rose fans to submit their sug- 
gestions, with reasons in not more than 50 
words, offering a prize of $100 for the name 
adopted by the jury. 

Rose lovers responded with great en- 
thusiasm; more than 3500 entries were re- 
ceived from France, England, Italy, Bel- 
gium, Holland, Luxembourg, Spain, Ger- 
many, Czechoslovakia, Yugoslavia, Japan, 
Australia, besides every state of the Union. 
The contest closed December 31 midnight. 
As each entry was received, it was given a 
number, the suggested name and reasons 
therefore were copied and the original filed. 
After closing of the contest, copies of the 
names and reasons but without the sender’s 
name and address were submitted to the 
judges for their selection, Dr. McFarland 
acting as chairman. 

Every entry was read and studied and a 
laborious process of elimination took place. 
The judges gave freely of their time and 
argued the merits of many suggestions of 
the names proposed, their respective des- 
criptive value and application to a rose. 
The unanimous vote was rendered on the 
name Blaze. 

The winner is entry No. 872B, L. W. 
Corbett, 50 N. American Street, Woodbury, 
N. J., who receives Jackson & Perkins Com- 
pany’s check for $100. The reasons given 
by Mr. Corbett are as follows: “A blaze of 
glory or color, this describes the intense 
fire and brilliancy found in the scarlet color. 
It gives you the idea of mass display or large 
quantities of flowers. The name is short, 
snappy and easily remembered.” 

Blaze, which has been granted plant 
patent No. 10, will be ready for general dis- 
tribution in the autumn 1932 by Jackson 
& Perkins Company. 


MISCELLANEOUS 














TOBACCO POWDER 


STERLING TOBACCO POWDER for fumi- 
gating and dusting. Kills Aphis, thrips, 
green fly, black fly, etc. 5% nicotine con- 
tent. Used by leading growers. 25 Ibs. 
$2.00, 100 lbs $5.00. Sterling Remedy Com- 
pany, 1403 Cypress, Louisville, Ky. 


TRADE LITERATURE 


LANDSCAPING THE HOME GROUNDS, 
by L. W. Ramsey. Pages 170. Illustrated. 
$2.00 postpaid. American Fruits Pub’g Co., 
P. O. Box 124, Rochester, N. Y. 


ELEMENTS OF PLANT SCIENCE, by 
C. J. Chamberlain. An introduction to the 
study of plants by one with experience in 
imparting knowledge of principles of plant 
culture of practical value. $1.90 d. 
American Nurseryman, y RA 

ROCK GARDEN AND ALPINE PLANTS, 
by Henry Correvon. Pages 544, with illus- 
trations in black and white and color. $6.00 
postpaid. American Fruits Pubg. Co., Roch- 
ester, N. Y. 

BAILEY’S STANDARD CYCLOPEDIA OF 
HORTICULTURBD, 3 vols. I[llustrated. Fully 
indexed. 3639 pages. Indi ble for horti- 
cultural reference. The standard authority 
everywhere. Sold only in complete sets. 

ce $25 r set. American Fruits Pubs. 
Co., P. O. Box 124, Rochester, N. Y 
LIST OF 160 BOOKS on Horticultural subjects 


vering Ni . Greenhouse, Ornamental 
ond Frait Stock. 
Landscaping, Diseases, Insects, 
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“THE AMERICAN LINE” 








FREDONIA GROWN 


Grapes, Currants, Gooseberries 
Blackberries and Raspberries 


A complete stock in all the standard varieties 


including the new 


Fredonia, Ontario & Portland Grapes 


5,000 Extra fine 1 yr. 1 Downing Gby. 
5,000 Extra fine 1 yr. 1 Red Jacket Gby. 


SEND YOUR WANT LIST FOR QUOTATIONS 


FOSTER NURSERY CO. Inc. 


FREDONIA, N. Y. 


Office and storage one block off Route 20 














1847 


A complete line of trees, shrubs, evergreens and fruits. 


Write for a circular on our new automatic planting machine. 


AMERICAN NURSERYMAN 
AMERICAN “Trane. BULLETIN 
AMERICAN ‘sunq COMPANY 


Leading Publications in Their Fields 
P. O. Box 124, 


24 Issues for $45 
A Whole Year’s Advertising 


Covering the Trade 


{Is your business able to maintain a display 
sign the year around before the entire Nursery 
1932 Trade? You can do it for above rate, com- 
mencing now, in 
AMERICAN NURSERYMAN 
Published Semi-monthly, on Ist and 15th 


Goes every month into every state in the Union 


ROCHESTER, N. Y., 39 State St. 





THIS SIZE SPACE 





WONROE 
NURSERY 


1. E, ILGENFRITZ’ SONS COMPANY 
Monroe, Michigan 





$2.10 Per Issue 
Under Yearly Term $1.90 
































SHADE TREES 


Which have been properly root 
pruned and trained. 


Per 10 Per 100 


Ash, White 6-8 ft. ......... $ 5.00 $ 40.00 
8-10 ft. o> Ga 50.00 
Birch, Cutleaf Weeping ‘6-8 ft. .. 12.00 100.08 
8-10 ft. . 15.00 125.00 
Birch, ee Ge Gs a cc wzcuces 7.50 65.00 
wed 8-10 ft. ... . 10.00 90.00 

” 2-23 in. caliper .. 22.50 
Birch, Yellow be A ay ah ebirice a 5.00 45.00 
SS Ss 8.00 65.00 
Catalpa Bungii = anh caeses 3.50 25.00 
Of SP aeere 4.50 35.00 
7 ee 5.50 45.00 
Elm, American, 8-10 ft. .... 6.50 55.00 

13-14 in. caliper 

10-12 ft... 8.50 75.00 
Elm, Chinese - RR 5.00 40.00 
ih gascécapens . ee 65.00 
S10 i <snin ene 10.00 85.00 
= 14-2 in. caliper .. 15.00 125.00 
Japanese Flowering Cherry 3-4 ft. 10.00 75.00 
” 4-5 ft. 11.00 90.00 
= " = 5-7 ft. 15.00 125.00 
Japanese Weeping Cherry, 5-6 ft. 20.00 175.00 
Maple, Ashleaf 6-8 ft. ........ 2.25 20.00 
™ ae. GA wesecece 3.00 25.00 
- See Ok coon 4.50 35.00 
Maple, Norway Pe Oe wns aheoe 10.00 90.00 
13-14 in. caliper 12.50 110.00 

14-12 in. caliper 25.00 

h - 2 in. caliper . 35.00 

ad “ 2-24 in. caliper . 45.00 
Maple, Schwedlers 5 ery 17.50 165.00 
8-10 ft. .... 20.00 185.00 
Maple Silver, OO Soe xeaees< 3.00 20.00 
i F Serer 3.50 25.00 
13-14 in. caliper .. 4.50 35.00 
. = 14-2 in. caliper ... 7.50 65.00 
- * 2-24 in. caliper ... 12.50 100.00 
Maple, Sugar 8-10 ft. ......... 12.50 100.00 
Poplar, Lombardy, o> ee 2.50 15.00 
8-10 ft. .... 3.00 20.00 


Write for Complete Wholesale Price List 


Titus Nursery Company 


Waynesboro, Virginia 


SEEDLINGS 


CLEAN COAST GROWN 


Carefully graded and packed so they 
will reach you in first class condition. 
Apple, French Crab and Domestic 
Cherry, Mahaleb and Mazzard 

Pear, French, Bartlett, and Winter Nelis 
Plum, Myrobolan 

Maple, Norway 

A very complete line of General Nur- 
sery Stock. Special attention is invited 
to the following: 

Azaleas, Altaclare, Hinodegiri, & Mollis. 

Daphne, Cneorum and Odora 

Cherry, Japan, Upright and Weeping 

Crabs and Thorn in variety. 

Roses, Portland grown, none better. 

Birch, Cutleaf Weeping, 1, 2, and 3 year. 

Maple, Norway. Whips and Branched 
Tops. 

Our soil and climate with the thorough 
cultivation given produces a very super- 
ior root system on all our stocks. ‘TRY 
IT AND BE CONVINCED. 


Portland Wholesale 
Nursery “a 


East Morrison at 23rd St. 
PORTLAND : OREGON 











PRIVET and BERBERIS 


Splendid Stock 
Write for Special Quotations. 


LESTER C. LOVETT 
Milford Delaware 











PIN OAKS 
ARONIA ARBUTIFOLIA 
VIBURNUM RHYTIDOPHYLLUM 


Samples and prices on 


LINDLEY NURSERIES, | INC. 
POMONA, N. C. 





THE WESTMINSTER NURSERY 
WESTMINSTER, MD. 

Offers at special prices California Privet, 

Lombardy Poplars, Oriental Planes, 

Shrubbery, Evergreens, Perennials, etc. 

Write for new price list. 











EVERGREEN 
TREE SEED 


WHITE PINE, SCOTCH PINE, 
RED PINE, PITCH PINE, 
RED SPRUCE, WHITE SPRUCE 
NORWAY SPRUCE, 
BLACK SPRUCE & HEMLOCK 


Now Available 
in Limited Quantities 


Selected from the forests of 
Maine, New Hampshire and Ver- 
mont, and extracted at our Seed 
Extracting Plant by approved 
methods. 

Certificd date giving the ap- 
proximate mean summer temper- 
ature and elevation of the trees 
from which the seed was collect- 
ed, together with our latest purity 
and germination seed test report, 
will be attached to each separate 
lot of seed shipped. 


We can also supply Norway 
Spruce and Scotch Pine Seed from 
selected areas in Europe. 

Write for further information 
on New England Evergreen Tree 
Seed. 


Desk JI 
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Concolor Fir Chinese Juniper Austrian Pine Douglas Fir Hill Pyramidal Arborvitae 


(Evergreens Exclusively) 


HILLS 


Have a National Reputation 


Mm =FAIR DEALING ae 
“et FAIR PRICES and w= 


FINE EVERGREENS 


SEND FOR FOLLOWING FREE BOOKLETS FOR THE TRADE ONLY 
0 Hill’s Trade List 


oO Hill’s Descriptive Catalog containing 50 pictures in colors. 


D. HiLL Nursery Co. 


Evergreen Specialists 
Largest Growers in America 


Silver Redcedar DUNDEE, ILLINOIS 



















































































Andora Juniper 
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